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SALES ENGINEERS CAN 
MODERNIZE YOUR PLANT 


Antiquated transmission drives and equipment are not 
only too COSTLY to continue in operation but entirely 
unnecessary in view of today’s modern technical ad- 
vancements in flat leather belt transmission drives. 


To modernize your plant, call in one of our Sales Engi- 
neers to conduct a plant survey. He is experienced and 
resourceful in doing the job in a way it will cost the 
least, using your existing equipment wherever possible. 
When completed you will have: 


A WELL DESIGNED MODERN LEATHER BELT 
DRIVE THAT IS “BEST SUITED” TO YOUR INDI- 
VIDUAL PLANT. 


MODERN STRINGER CONSTRUCTION, WITH 
HANGERS WHERE YOU WANT THEM, AND 
ANTI-FRICTION BEARINGS, ETC. 


QUALITY CHICAGO BELTING, DESIGNED TO 
EACH INDIVIDUAL JOB, WHICH GUARANTEES 
TROUBLE FREE, CONTINUOUS OPERATION 
YEAR AFTER YEAR. 


HIGHER EFFICIENCY WITH A CAPACITY TO 
HANDLE GREATER PRODUCTION SCHEDULES, 


HICAGO BELTING COMPANY 


MANUFACTURERS OF LEATHER BELTING AND LEATHER PACKINGS 
GREEN & WASHINGTON STREETS, CHICAGO 


400 HP Modern Produc- 


tion Drive. 


Modern Drive with small 
motor. 


Modern Drive installed in 
a vertical position. 


Modern Drive installed 
on ceiling. 


We give complete belting service, 


single belt or a new plant installatio 


é OASI & eee World’s Largest Manufacturer of 


Electric Water Coolers 


5 YEAR 
FACTORY 
WARRANTY 


— 


Model 
OP3R 


Model 
OBRS 


Also Also 
Available Available 
Without Without 
Compartment Compartment 
in Various in Various 
Sizes Sizes 


I << << 


AIR DRIER 
(Electric Dehumidifier) makes every basement as OASIS WATER COOLERS 


livable as the rest of the house. Ends sweaty pipes, rust, 

mold, wet walls and floors, warped woodwork, slow- Ready for you at Englewood now is a complete line of these world famous 
drying laundry. Runs by electric refrigeration—plugs Oasis Water Coolers in sizes to meet your every need. The patented “Fountain” 
into any AC outlet. Takes up to 3 gallons of water from gives a steady, self-adjusting drinking stream regardless of local pressure. 
the air every 24 hours. Costs only a few cents a day to And the improved Oasis “Pre-Kooler” doubles the volume of cooled water 
operate. No messy chemicals. Two handsome models available. And quiet... exclusive Oasis fan-less condenser makes this the 
for any room in the house. quietest water cooler on the market — no fan-jangle! 


Grytewood FLECTRICAL SUPPLY CO. 


3 COMPLETE STOCKS TO DRAW FROM 


ats | ee 
ROCKFORD CHICAGO SOUTH BEND 
124 N. FIRST ST. 5801 S. HALSTED ST. 325 N. LAFAYETTE BLVD. 


ROCKFORD 3-5441 ENGLEWOOD 4-7500 PHONE 3-8233 


FLIGHTS 
DAILY 


east and west 
from CHICAGO on 


UNITED 
AIR LINES 


Out-of-town business en- 
gagements and vacation trips 
are a cinch with United’s new, 
convenient schedules. 


There’s a fast, comfortable 
DC-6 Mainliner waiting for 
you just about any time of 
the day or evening to New 
York and the East .. . and to 
“all the West.” 


aD 
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Mainliner speed saves you 
days of travel time: you can 
reach Hawaii, for instance, 
and 


breakfast the next morning! 


between midafternoon 


Call United or an author- 
ized travel agent. 


UNITED 


AIR LINES 


ONE OF THE SCHEDULED 
AIRLINES OF THE U. S. 


statistics of .e-« 


Cost ae ee ee eee 
Cooks Cot ae > Oot Ae Ae 
Cost 

(F. W. Dodge Corp.) 


Real estates transters=— ee 
Consideration 


Department store sales index 
(Federal Reserve Board) 
(Daily average 1947-49 = 100) 

Bank clearings 


Bank debits to individual accounts: 


March, 1952 


1,391 
$ 15,904,000 


1,601 
$ 44,191,000 


6,121 
$ 5,708,605 


102.2% 


$ 3,689,422,327 


7th Federal Reserve District = = $21,376,849,000 
@hicago 3 Onl yee ee ee S129 15091000 
(Federal Reserve Board) 
Railway Express shipments, Chicago area 1,076,909 
Air express shipments, Chicago area____ 58,342 
LC Ea merchandise: cats 2 18,407 
Electric power production, kwh 1,275,063,000 
Industrial gas sales, therms.- 13,749,376 
Revenue passengers carried by Chicago 
Transit Authority lines: 

SULLACECLVIsi Gila es eee a 45,983,350 

Rapid transit division 13,327,912 
Postalarecel ptsyarmetenn te = ns RNG 10,769,714 
Air passengers: 

ATrivals Seen: eel REA ot aA oe 191,643 

Departures (je seee oa Ne eens 199,966 
Consumers’ Price Index (1935-39 = 100) 192.7 
Receipts of salable livestock = 416,461 
Families on relief rolls: 

Cook; Countyg === 20,718 

Otherslllinor=s counties =e 14,506 


*Preliminary figure. 


June, 1952, Tax Calendar 


Date Due Tax 


1 File Illinois Capital Stock Tax 
pay amount to 


file declaration for first 
declaration, pay 
estimated tax) 


ment for month of May 


Tax by Corporations 


May, 1952 


return 


Chicago Business 


February, 1952 


481 
$ 7,947,000 $ 35,997, 
809 
$ 30,112,000 $ 45,855, 
4,894 
$ 3,530,660 $ 5,594,25-5 
83.4 
$ 3,421,399,880 $ 3,861,844,11: 
$18,633,403,000 $22,021,876,000 
$ 9,326,513,000 $11,429,405,00 
1,086,741 1,006,133 
56,058 
18,547 
1,220,594,000 1,237,316,00 
12,942,884 : 
44,096,663 
12,957,228 ‘ 
$ 9,904,250 $ h 
162,355 
172,972 174,203 
191.9 189.4 
448,476 337,229 9 
20,650 24,920 1 
14,792 18,463 3 


—_— —_——— itr. 


Returnable to 


Director of Revenue 


15 If total O.A.B. taxes (employer and employe) plus 
income tax withheld in previous month exceeds $100 


> 


Authorized Depositary 


15 Payment of one-quarter of 1952 estimated tax found 
due March 15th by individuals. 


(Those required to 


15 Second installment (30%) of 1951 Federal Income 


15 Payment of Federal Income Tax withheld at source 


15 Federal Excise Tax return and payment due for 


time, or making revised 
one-third of the balance of 1952 


Collector of Internal 
Revenue 


15 Illinois Retailers’ Occupation Tax Return and pay- 


Director of Revenue 


Collector of Internal 
Revenue 


Collector of Internal 
Revenue 


Collector of Internal — 


Revenue 
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in this Chicago, as practically 
everyone knows by 
issue... now, will be the host 


this summer to the na- 
tional nominating conventions to be 
held in the International Amphi- 
theatre in July. Getting ready for 
the big political shows is a colossal 
business, Betty Savesky has discov- 
ered after talking to television, 
radio, telegraph, hotel and city off- 
cials, as well as scores of other folks 
who are working on the job. She 
reports on these interesting conven- 
tion preparations in an article be- 
ginning on page 13. 


In presenting his appraisal of the 
steel dispute, Economist Sumner H. 
Slichter is not so much concerned 
with day-to-day headlines, but more 
with the fundamental issues in- 
volved in the WSB decision and in 
government seizure of private in- 
dustry. In his analysis of the steel 
case (p. 16), Dr. Slichter makes a 
strong argument for new legislation 
clarifying the WSB’s duties and re- 
sponsibilities, and also the govern- 
ment’s power to cope with labor 
disputes that threaten the nation’s 
economy. 


Renegotiation is no easy subject, 
as most businessmen know. But 
many today must live with renego- 
tiation, and this month COMMERCE 
presents a highly authoritative ex- 
planation of current renegotiation 
legislation, how it operates and 
whom it affects. The article, by 
Ross Pancoast, director of procure- 
ment affairs of the Renegotiation 
Board, begins on page 19. 


Joseph K. Wexman, director of 
the management seminar for smaller 
business at the University of Chi- 
cago, gives small businessmen a 
number of suggestions as to how 
they can raise needed capital in 
an article beginning on page 16. 
Correspondent Mitchell Gordon de- 
scribes the British Industries Fair 
and its significance to England’s 
weakened economy in an article be- 
ginning on page 21. The big sais; 
which draws buyers from alll (eave! 
world, is a big factor in England’s 
hopes for a larger export trade. 
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/ | In the split second between here and Eter- 
_ ._ nity, fighter pilots must have razor sharp 
_ reflexes to secure victory in combat. New types 
: i of radio-controlled target pilotless aircraft devel- 
o oped these reflexes through gunnery practice. Globe 
y engineers are specialists in this extremely important and . 
highly specialized field of aeronautical engineering. The 
extensive background of specialists in engineering experience 
in this field makes Globe Corporation, Aircraft Division, a prime 


source for such design and development. 
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‘Aircraft Division ee 
400 N. Michigan Ave. - Chicago — 


onopoly’s Collective Bargaining 
The strike and seizure of the steel industry and the 
strike in the oil industry demonstrate that the coun- 
try under present law has no means of protecting 
the public welfare against big labor. In the name of 
collective bargaining, we have created a Franken- 
stein. The problem is what to do about it. 
President Truman’s answer —seizure—is no solu- 
tion even if the Supreme Court should hold the pro- 
cedure constitutional. That is proved by the fact 
that the government has been operating the railroads 
for almost two years and still has not effected a settle- 
ment of the labor dispute which brought about the 
seizure. 

Arbitration by a government board, no matter how 
fairly the board may be constituted, defeats the very 
purpose of collective bargaining. The record shows 
that where such a board exists, disputes are almost 
never settled at the employer-union level. Invariably, 
one party or the other, usually the union, holds out 
until its case goes before the board in the belief that 
the board will improve on the employer’s best offer. 
The answer to our dilemma would seem to be to 
go back to first principles. We set out to provide for 
collective bargaining between employes and em- 
ployer. What we have wound up with is industry- 
wide bargaining in which national unions have a 
complete monopoly over the workers in whole in- 
dustries. The result is the elimination of competition 
between the employes of various companies and in- 
dustrywide strikes which in truth are strikes against 
the public. 

It is this monopoly power, not collective bargain- 

ing, that has produced the present crisis. Yet there 1s 
no more reason why all of the employes of an indus- 
try should be permitted to combine to set the price 
for their services than there is for permitting all em- 
ployers to combine to set the price for their product. 
Asa practical matter, there is even less reason be- 
cause company monopolies can be regulated. Dealing 
with unions composed of hundreds of thousands of 
members is another matter, however. They may or 
they may not respect an injunction. 
- Congress may try palliatives to correct the situation 
and protect the public. It is difficult to see, however, 
how there can be any real cure until the basic fault, 
monopoly, is outlawed just as it was outlawed long 
ago for employers. 


I ndustry and Education 


For altogether too- long, industry and education 
operated in distinctly separate worlds. Each knew 
little about the other. That was an unhealthy situ- 


The Editor’s Page 


ation and many a wise businessman and educator 
set to work to correct matters. Today we are seeing 
their efforts bear fruit. Industry and education not 
only recognize their stake in each other’s well being, 
they are working hand-in-hand as never before. ; 


The “Business, Industry and Education Day” idea, 
originated several years ago as a means of familiariz- 
ing educators with the current problems and plans 
of businessmen, has been well publicized in the busi- 
ness press. The “BI&E Day” idea has been picked 
up across the nation with uniformly excellent results. 
But today industry and education are exchanging 
knowledge and know-how on a far more extensive 
basis. One large oil company, for example, has “bor- 
rowed” five professors of the social sciences this year 
to supplement its executive staff. They are busily at 
work on a number of practical problems, including 
employe relations, market analysis, and dealer and 
community attitudes toward the company. Doubtless 
they are also picking up a wealth of firsthand knowl- 
edge and understanding of business to take back to 
their classrooms. 

This is part of a plan, already being tried by other 
companies and universities, whereby groups of pro- 
fessors take a year off from academic duties and work 
in industry. Then there’s another proposal in the 
planning stage that would give teachers alternate 
periods of teaching and industrial work on the pat- 
tern of the alternative work-study idea originated 
years ago for students. Another plan would involve 
the periodic “exchange” of personnel between busi- 
ness and education, teachers working in industry for 
six months or a year while a comparable number of 
management men would go into the classroom and 
help educate students. 

While there are obvious problems involved in such 
programs, not the least of which is housing, the par- 
ticipating universities and business concerns are none- 
the-less enthusiastic for these progressive experiments. 
Business gets a fresh, impartial viewpoint on its day- 
to-day problems. The professors get a liberal course 
on how business operates when there’s no textbook to 
refer to. It is to be hoped that more and more com- 
panies will take advantage of the opportunity at 
hand. Clearly, it is a case of everybody concerned 
benefiting. 
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One La Salle 
Street 


Here, at the center of Chicago’s finan- 
cial, life insurance, legal, and commercial 
activities, skill and expert scientific plan- 
ning have created a modern business 
setting of outstanding distinction. The 
many prominent tenants of this great 
building appreciate not only this factor 
of central location, but also the high 
standards of service maintained for their 
comfort and convenience, making One 
La Salle Street an address of prestige. 
For all who seek downtown office space, 
the special advantages afforded at One 
La Salle Street are worthy of first con- 
sideration. 


L. J. Sheridan & Co. 
Management Agent 
One La Salle St., Chicago - ANdover 3-7457 


Here... here... , 
and Everywhere 


e Nighttime Prospectors— lf the 
janitors at Sheaffer Pen Company in 
Fort Madison, Jowa, worked for 
nothing, they would still have good 
jobs if allowed to keep the refuse 
they collect at night. Sheaffer re- 
ports that nightly “dust collections” 
at the plant contain about $100,000 
worth of gold a year. The gold 
dust, liberated in grinding gold-pen 
points and trimmings, is recovered 
with vacuum cleaners and then re- 
claimed by smelting and refining. 


e Add Scrap Drive— Since last 
summer, the auto industry has 
turned up enough dormant scrap 
metal to equal the weight of more 
than 55,400 average automobiles. 
The Automobile Manufacturers As- 
sociation reports that the industry 
had collected 176 million pounds 
of non-production scrap by the end 
of January, in addition to the tons 
of metal regularly returned to the 
mills from manufacturing opera- 
tions. 


° Lost Dollars — \{ employes of the 
Washington National Insurance 
Company of Evanston, Illinois, ever 
had any doubt of the hefty bite that 
Uncle Sam takes from their pay- 
checks, they should no longer. On a 
recent payday, the company includ- 
ed with each employe’s check a 
number of “non-negotiable tax 
money” dollar bills, representing 
the amount withheld for income tax 
purposes. As the company put it, 
“When employes had an opportu- 
nity to handle all the ‘dollars’ which 
are withheld, there was a sobering 
impression not obtained from mere- 
ly seeing on their check stubs a 
figure under the heading, ‘Federal 
aaxaee 


°¢ And Without a Union! — Com- 
merce Clearing House reports that 
even the unemployed are getting 
raises these days. ‘Twenty-four states 
have increased unemployment com- 


pensation benefits in the last 1 
months, while legislation for im 
creases is pending in five othe¢ 
states. The raises range from $32 td 
$280 for the maximum periods ana 
include increases in weekly benefit: 
and in the number of weeks in ; 
year for which compensation is ali 
lowed. Wisconsin continues to pa’ 
the highest unemployment benefits: 
$30 a week for as long as 261A 
weeks for a total of $795. 


¢ 
e¢ Industrial Betatrons — Three 24 
million-volt betatrons, the first eve 
built for industrial operations, ar: 
now being used in steel foundrie 
to speed the production of armo 
steel castings for tanks. Costin; 
about $225,000 each, the betatro 
penetrate seven to nine inches 
armor steel in about a minute an 
are used for inspection purposes 
One of the big units is operate 
by the Continental Foundry ane 
Machine Company at East Chicage 
Ind. The remainder are in Easter 
foundries. 


¢ The Sulphur Network—A m 
crowave radio communication ne! 
work, the first to link remot! 
industrial operations with a cit 
headquarters, has been approved be 
the FCC for use by the Freeponi 
Sulphur Company at its new Louis 
iana sulphur developments. Tha 
300-square-mile area is desolatt 
marshland on which it would be 
impractical to construct and mair 
tain telephone lines. The micre 
wave system will enable Freeport’ 
southern headquarters at New Oy 
leans to keep in constant touch 
with all mining operations on th) 
Gulf of Mexico. 


¢ Jet-Pressure Cans — Jet propu! 
sion techniques, says the America 
Can Company, are being appliee 
by can manufacturers in developiny 
new pressure containers to packag; 
a wide range of products rangin; 


ae, 
We 
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om shaving cream to lubricants. 
imerican Can alone produces metal 
jet-containers” for 20 different 
roducts which are pressure - pro- 
elled at the touch of a valve, and 
jew ideas for the jet application 
re constantly under trial. 


; 


Versatile Diesel— A new Diesel 
p omotive, the “Military Road 
yitcher 1,” that can be operated 
in virtually any track except nar- 
pow gauge has been developed for 
ne army by General Motors’ Electro- 
Votive Division at La Grange, IIl. 
the locomotive can be operated 
ccessfully in temperatures ranging 
rom —40 F. to 125 F. By simple 
nechanical adjustments its wheels 
an be moved on the axles so that 
can run on tracks ranging from 
he standard American width up to 
he widest encountered on railroads 
nywhere. 


Steel Treatment — A chemical fa- 
hiliar to the housewife is now be- 
ng used by steelmakers to keep 
teel free of harmful oxides. Ra- 
jorite, a sodium borate ore concen- 


& replacing aluminum as a deoxi- 
jizer in the manufacture of rimmed 
iteel, so called because on “freez- 


farbon, phosphorus and sulphur 
jhan the average composition of the 
ingot. Rasorite has been used as a 
eplacement for aluminum since the 


jatter has become scarce and ex- 
bensive. 


| 
> This Customer Is Always . . .— 
(t was in 1865 that Marshall Field, 
Whose store is now celebrating its 
100th anniversary, startled the retail 
world with this terse notice: “Pur- 
chases made at my establishment 
that prove unsatisfactory either in 
x quality or style,can ) be =re- 
turned for which the purchase 
money will be with pleasure re- 
turned.” The policy has led to many 
an amusing episode. Examples: 
Once Field complained to a buyer 
fet he never could get the $800 
fsking price for an Italian table 
cloth. Later, Field apologized to 
the buyer, adding, “I dined on that 
able cloth at a friend’s house last 
ot. Came the embarrassed re- 
ly, “Sorry, Mr. Field. She took it 
jon approval yesterday morning and 


(Continued on page 41) 


we buy and sell 


every type of used and metal 
working machinery, including plants. 


Specialists in liquidations. 


Contact us on your machinery problems. 


Robot W Ri baker ine. 


210 SOUTH CLINTON STREET =" 


Financial 6-0782 


Member—Machinery Dealers’ National Association & 
The Chicago Association of Commerce & Industry. 


nd the “hard-te-90¥ metal 
i i We sell your sur- 
machinery you need. sur- 
yo machinery to our cis oee MS Aon 
i er 
wide industrial users. e coop mk a 
tment in e pu 
t your Purchasing Depart i 
Seerwranal selling of Metal Working Machinery. 


o’S MACHINERY EXCHANGE 


ROBERT W. RICE °* 210 S. CLINTON ST. 


Financial 6-0784 


Our national contacts fi 


NATION WIDE 
SERVICE 


CHICAG 


CHICAGO 6, ILLINOIS 


PENSION STUDY 


A preliminary study by our pension and actuarial 
staff will provide you with complete, factual and un- 
biased advice on your company’sretirement problems. 


Send without obligation for our brochure, ‘Planning a 


Successful Retirement Program for Your Company.”’ 


Marsu & McLENNAN 


INCORPORATED 


INSURANCE BROKERS ° CONSULTING ACTUARIES 


231 South LaSalle Street O Chicago 

Chicago New York San Francisco Minneapolis Detroit Boston Los Angeles Pittsburgh 
Seattle St. Louis St. Paul Duluth Indianapolis Portland Superior Cleveland Buffalo 
Washington Columbus Phoenix Vancouver Toronto Montreal Havana London 


PESTS CAN KILL 


EMPLOYEE GOOD WILL 


When workers find evidence of rats, 
roaches and vermin in their plant they 
resent it. This resentment may show up 
in low morale, absenteeism or impaired 
production if an adequate pest control 


program is lacking. 


HAPPIER EMPLOYEES 


Workers hold management responsible for 
infested lunches, locker and wash rooms. 
Poor labor relations come from employees 
unhappy about any element of their 
working conditions. Our pest control serv- 
ice guarantees you a_ pest-free plant, 
makes workers more content. 


MORE EFFICIENT EMPLOYEES 


Even in plants where products are not 
affected by pests, their effect on worker 
efficiency may raise costs and impair 
production. Leading plants are finding it 
an economy to use our Pest Control Serv- 
ice to improve labor relations and pro- 
duction records. 


Write or Phone 
For Complete Information 


McCLOUD preventable 
PEST CONTROL SERVICE 


OF EXPERIENCE 


OVER 40 YEARS 


W. B. McCLOUD & CO. 


612 N. MICHIGAN AVE. « CHICAGO, ILL. 
PHONE SU perior 7-7533 


In Lead Position and 
Equipped to Lead 


Caspers 
Tin Plate Company 


Tin Plate and Black Plate 
Plain or Decorated 
4100 West 42nd Place 
CHICAGO 32 


Telephone: LAfayette 3-0163 


e The Hidden Punch— The fast- 
est rising federal taxes since the 
war have been “hidden” levies that 
many people seldom think about. 
Commerce Clearing House reports 
that during the last five years manu- 
facturers’ excise taxes, which are 
passed on to the retail customer, 
have increased 324 per cent or 
about 13 times faster than all fed- 
eral taxes combined. During the 
same period all federal taxes in- 
creased 24 per cent. 

CCH notes these examples of the 
soaring cost of “hidden taxes: Pur- 
chasers of automobiles, auto parts 
and tires paid $1,092 million in 
such taxes last year, against $250 
million in 1946. Buyers of some 30 
other items including business ma- 


chines, photographic equipment, 
electric, gas and oil appliances, 
musical instruments, radios and 


sports equipment paid $532 million 
in 1951, against $133 million in 
1946. 

Worse still, the hidden tax punch 
is getting more painful right along. 
Under last year’s revenue act, the 
auto tax has been boosted from 
seven to 10 per cent. On sports 
equipment the tax has gone from 
10 to 15 per cent, and there’s a 
new 15 per cent tax on pens, me- 
chanical pencils, and lighters. And, 
since the tax is assessed against the 
manufacturer, the poor old tax- 
payer never gets an income tax de- 
duction on the “hidden” taxes he 
pays. 


¢ Savings Outlook —The United 
States Savings and Loan League be- 
lieves that personal savings will con- 
tinue at present high levels during 
the remainder of 1952 — unless an 
international incident sets off a new 
| wave of scare buying. The League’s 


TERendsS 
in Finance 
and Business 


“Quarterly Letter” adds, however, 
that the rate of savings may be de+ 
pressed “if prices stiffen somewhat 
and there appears to be no immedi-i 
ate reason for postponing purchases: 
in the hope of lower prices.” 


The League notes that personah 
savings during the first quarter of 
1951 were considerably ahead of the 
same period in 1951, when, of 
course, consumer spending was at 
an exceptionally high level as a re- 
sult of the scare buying that fol-] 
lowed China’s intervention in the 
Korean war. One factor which the 
League believes will tend to hol 
savings at a high level is the uncer~ 
tainty of an election year, whic 
makes many an average citizen hold 
on to his money until the political 
outlook clarifies in November. 


e Ad Costs Rising —Like every- 
thing else, the cost of advertising is 
rising these days— but not quite as 
rapidly as the prices of the products 
advertised. So declares the Chicagoc 
ad agency, Needham, Louis and 
Brorby, Inc., in its latest analysis of 
advertising costs, which, for the first 
time, includes television among theé 
media considered. To obtain the 
same family coverage on a national 
basis, the agency declares, adver- 
tisers must spend 10 per cent more¢ 
dollars this year than in 1951. 

To get the same circulation, as: 
distinguished from coverage, as inf 
1951, the advertiser this year must 
spend eight per cent more dollars. 
To get the same circulation as ing 
1941, he must spend 32 per cent 
more dollars. However, since the 
total market is bigger today, an ad4 
vertiser must spend 69 per cent 
more dollars than in 1941 and 10! 


per cent more dollars than last year: 
(Continued on page 39) 
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@ Since the introduction of STANOLUBE 
HD Motor Oil in 1942, Standard has 
led the way in the development of ad- 
ditive-containing lubricants for auto- 
motive and diesel engines. New STAN- 
OLUBE HD-M is tailored to meet the 
demands of today’s increased severity 
of operating conditions. It’s a tougher 
oil for tougher jobs! Here’s what it of- 
fers to operators of heavy-duty equip- 
ment: 


Longer engine life results from STAN- 
OLUBE HD-M’s improved detergent- 
dispersant action. Engines stay clean 
under the tougher operating conditions 


STANDARD OIL COMPANY (indiana) 


caused by adverse fuel quality, higher 
running temperatures, and prolonged 
periods of severe service. Freedom 
from deposits means less engine wear. 
Less engine wear means longer engine 
life. 


Lower maintenance costs result from 
STANOLUBE HD-M’s greater oxidation 
stability. It helps keep pistons, rings, 
and valve stems free from varnish-like 
deposits and provides protective films 
of oil in the face of high operating tem- 
peratures. Less wear on engine parts 
and longer periods between overhauls 
mean lower maintenance costs. 


anew rougher ol/ 
for tougher jobs! 


Your nearby Standard Oil service-sup- 
ply center stocks STANOLUBE HD-M 
Motor Oil for fast local delivery. This 
service-supply center is also headquar- 
ters for your Standard Oil lubrication 
specialist. Call him today. He can help 
you obtain maximum lubrication bene- 
fits with STANOLUBE HD-M .. .a tough- 
er oil for tougher jobs! Or write: Stand- 
ard Oil Company (Indiana), 910 South 
Michigan Avenue, Chicago 80, Illinois. 


STANDARD 
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HE hoopla, drama and excite- 
ment of Democracy’s greatest 
political show, the national 

ominating conventions, ‘will be 

ithin viewing distance of 60,000,- 
00 Americans this summer when 
he two major political parties meet 

Chicago’s International Amphi- 
heatre. Thanks to the prowling 
tye of television, there will be no 
less than 17,500,000 front row seats 

Jor the big show. That’s how many 
IV receivers will be within range 
bf live telecasts from the conven- 
lion floor. 

But, before the history-making 
onventions begin — the Republican 
bn July 7 and the Democratic on 
July 21—a staggering total of dol- 
ars and man hours will have been 
expended on preliminary prepara- 
ions. The Amphitheatre itself will 

ave been airconditioned and re- 
Furbished, streets leading to it will 
have been widened and resurfaced, 
and millions of dollars of communi- 
fation equipment will have been 
moved into the Amphitheatre and 


the Conrad Hilton Hotel, the latter 


ko become the nerve center for all 
news-gathering organizations cover- 
ling the conventions. 

Chicago won the conventions this 


ear because of its vast resources as 
U.P. Photo 


Se Before the convention hoopla and 
excitement begins next July, a staggering 
total of dollars will be expended on prep- 
arations. 


a convention city, plus the fact that 
its business community came up 
with $500,000, set as the minimum 
operating cost of the two political 
powwows. That figure is a heftily 
inflated 233 per cent above the 
$150,000 subscription with which 
Chicago lured the 1944 nominating 
sessions to the city. And. it’s also 
above the $400,000 pledge that won 
Philadelphia the 1948 conventions. 


Skyrocketing Costs 


Thus, the cost of high level poli- 
tics is not only rising, it is sky- 
rocketing. This year’s political dou- 
ble-feature will be far and away the 
most costly in history. While some 
of the physical improvements in- 
stalled for the convention will have 
lasting value, much of the money 
will accomplish about as much as 
that spent on a big and noisy fire- 
works demonstration. 

The biggest bill will be paid by 
radio and television networks and 
their commercial sponsors for the 
most ambitious coverage of all time. 


_.Of the nation’s 108 TV stations, 105 


will have access to live convention 
telecasts. For the privilege of reach- 
ing this potential audience of 60,- 
000,000, plus practically all of the 
remainder of the population who 
can listen via radio, sponsors will 
foot a bill running well into the 
millions. 
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Coming: politics’ 
‘biggest show on earth” 


By Betty Savesixy 


60 million people will have TV ringside seats 


for the July conventions in Chicago’s Amphitheatre 


While there have been no precise 
indications of the cost of bringing 
the conventions to the radio and 
television audience, the estimates of 
those involved in the undertaking 
make it clear that it will be one of 
the most expensive radio-ITV deals 
in history. Three television set 
makers — Westinghouse, Philco and 
Admiral — will sponsor the conven- 
tions as well as election night cov- 
erage on CBS, NBC and ABC. 
Westinghouse has earmarked $3,- 
000,000 for sponsorship of a pack- 
age deal including both events plus 
a 13-week get-out-the-vote campaign. 
Philco figures its sponsorship of 
convention-election events will cost 
about $3,500,000 and Admiral cal- 
culates its bill at more than $2,- 
000,000. The bulk of this total 
$8,500,000 sponsorship bill will, of 
course, be spent on the conventions. 


The networks have been reticent 
on cost figures, but indications are 
that the sponsors’ contributions will 
fall considerably short of the net- 
works’ gross expenditures in cover- 
ing the conventions. CBS and NBC 
officials made a guess recently that 
the conventions will cost each net- 
work about $1,300,000 —over and 
above the amount received from 
sponsors. The latter figure includes 
the cost of cancelling about $800,- 
000 in regular commercial programs 
by each network during the conven- 
tion weeks. These figures may be 
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highly conservative, however, for 
preparation costs have been climb- 
ing as the conventions near. One 
trade paper has estimated that the 
total convention coverage cost to 
both sponsors and networks may 
reach $15,000,000 before the last 
switch is flipped closed in late July. 


Cool, Calm Delegates! 


Of more permanent value will be 
the $500,000 improvement job on 
the International Amphitheatre, 
which includes a $300,000 air-con- 
ditioning installation designed to 
cool the brows of convention dele- 
gates who will be obliged to sit un- 
der a blazing barrage of TV, news- 
reel and photographers’ lights. Even 
with this added heat, the air-condi- 
tioning should keep the delegates 
plus 2,000 announcers, reporters and 
technical crewmen comfortable. The 
big cooling plant, housed in a new 
20 by 60 foot addition to the Am- 
phitheatre, is designed to keep the 
interior of the building 15 degrees 
below outside temperature. 

Hammers and saws have been 
busy in the Amphitheatre since 
early this year. A speakers’ platform 
is being built, along with six radio 
booths above and behind the arena 
stage and platforms from which TV 
cameras will scrutinize the arena 
in their curious and _ all-searching 
fashion. The Amphitheatre is add- 


ing a $20,000 public address system 
to supplement its present system, 
and is also improving its 3,000-car 
parking area as well as the Stock 
Yard Inn, adjacent to the main 
building. 

Illinois Bell Telephone, mean- 
while, is laying eight @oxgbcrdl “IW 
cables into the Amphitheatre, plus 
a ninth cable carrying 707 pairs of 
telephone lines. Western Union, 
which will handle the millions of 
words of news copy flowing from 
the Amphitheatre and from press 
rooms in the Hilton Hotel, will in- 
stall enough equipment in the two 
locations to carry the normal tele- 
graphic load of Kansas City. Con- 
vention news will be teletyped daily 
to more than 800 newspapers. At 
the Hilton Hotel one press room 
will have 75 teleprinters while addi- 
tional direct circuits will be in- 
stalled in individual hotel rooms 
for the major daily newspapers. An- 
other 75 teleprinters will clatter in 
deafening unison at the Amphi- 
theatre press room. 

Western Union, which is adding 
$200,000 worth of extra equipment 
for the convention period, will pro- 
vide every hotel accommodating 
conventioneers with special facilities 
for sending money orders and ur- 
gent telegrams. In addition, it will 
have a master “location list” of all 
delegates and alternates, showing 
their seating positions on the con- 


Chicago's International Amphitheatre is now in the course of a 
half-million-dollar refurbishing job, including air-conditioning 
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vention floor and their hotel room 
so they can be reached in a hurry 
Western Union will also have op 
hand the daily deadlines of ah 
newspapers served by direct circuil 
from the convention. 
While Chicago plays host to 1,006 
conventions a year, several of whick 
draw a larger attendance than thi 
political shindigs, the city is alread: 
in the course of a municipal beaut 
treatment in preparation for the bi 
shows. About $1,960,000 is beina 
spent to repair, resurface and other 
wise improve the principal street 
that will carry traffic to and fron 
the conventions. 


Street Improvements 


oak 


Of this amount, $1,175,000 wi 
be used to resurface streets like 35t! 
from State to Ashland and 47t) 
from State to Halsted. Thirty-fift! 
street will be widened to a uniforr 
40 feet, and east-west streets — 43rc 
Pershing Road, 31st and 26th fror 
South Parkway to Halsted — will b 
spruced up for the visiting dign: 
taries. Wabash, Wentworth, Ha. 
sted, Union, and Archer are als 
scheduled for work crews. The cit 
will spend the rest of the appropr: 
ation for 700 new street lights ana 
22 new stop lights on southsid 
thoroughfares. 

All transportation facilities in th 

(Continued on page 41) 
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OT infrequently the argument 

is heard that small business 
7 ~*~ cannot get adequate capital 
§mancing or credit. This is custom- 
rily followed by a statement to the 
Mffect that the government should 
jtep into the alleged void and, in 
one form or another, subsidize loans 
jo small business. Admittedly, capi- 
jal funds are not easily secured, but 
rovernment lending is no solution 


My experience as director of the 
Management Seminar for Smaller 
Business at the University of Chi- 
tago has convinced me that most 
deserving small businesses do find 
atisfactory short-term financing. 
Many small businessmen, however, 
tould meet their long-term financial 
sroblems more successfully if they 
were aware of recent developments 
n the policy of certain finance com- 
banies. This trend decidedly favors 


smaller business. 
Short-term Credit 


Pelhe normal requirements of small 
business for short-term credit are 
more or less fully met. Business pe- 
riodically needs such added funds to 
build up inventories or to meet 


eceived from sales, or to take ad- 
vantage of a “good buy.” 

' For such short-term borrowing, 
small business gets (1) ordinary mer- 
cantile credit for suppliers, usually 


payrolls until payment has been, 


Suggestions for the small concern 


seeking longer-term financing 


30 to 90 days, (2) bank loans, nor- 
mally from two to six months, (3) 
bank and finance company loans 
against receivables, inventories, or 
other collateral, with payment with- 
in about a year. Sometimes a small 
businessman may find the short- 
term funds he needs right in his 
own business, by simply speeding 
up collections, improving inventory 
control, or trimming overhead. 

A department store with annual 
sales of about $300,000 once applied 
for a $30,000 increase in its bank 
line to carry increased customer ac- 
counts. When the bank declined, 
the company president began look- 
ing for money in his own organiza- 
tion. He eliminated slow moving 
items, balanced his inventory, im- 
proved collection follow-ups and re- 
duced ‘credit terms extended to his 
customers. The refusal of credit 
needled him into sharpening his 
operations, so that he didn’t need 
the extra money. 

When business needs funds to 
take on a new line, improve plant 
facilities, or to increase working 
capital for other reasons, they re- 
quire longer term credit. Local 
banks often make term loans for 
such purposes, but disguise them as 
short-term loans. A 90-day note is 
written with the mutual expectation 
that it will be partially paid and 
the balance renewed for successive 
60 or 90-day periods. This arrange- 
ment enables small business to get 
longer term credit, but it also places 


Capital for small business 


By Joseph K. Wexman 


the company in a vulnerable posi- 
tion if business turns bad. The 
lender can always demand his 
money according to the exact terms 
of the notes. ; 

Yet, even in the category of term 
loans there are relatively few com- 
plaints from smaller businesses in 
a reasonable capital position. It is 
in securing long-term capital that 
small businesses usually have the 
most trouble. 


The New Enterprise 


Customarily, the capital for new 
enterprises of limited size is fur- 
nished by the owners themselves or 
by relatives and friends. Later addi- 
tions to capital investment in most 
cases come from plowing back earn- 
ings. That was the traditional pat- 
tern, of course, before the advent 
of back-breaking taxes.* As a result 
of high taxes, small business has 
turned increasingly to banks and 
finance companies for long-term 
funds. Unfortunately, these finan- 
cial institutions have not greeted 
this trend with enthusiasm. 


The results of a recent survey by 
the Commerce Department's Office 
of Business Economics are typical 
of several studies of the problem. 
The OBE points out that short-term 


*A National Opinion Research Center 
study indicates that at one time, seven out 
of 10 firms got all their expansion capital 
from plowed-back profits. 

(Continued on page 34) 


COMMERCE: 


This analysis by Dr. Slichter 
is digested from an address 
made before the Industrial Re- 
lations Association of Philadel- 
phia on April 22. It deals with 
the fundamental elements in the 
government's stabilization pro- 
gram and has deep significance 
regardless of the outcome of the 
legal proceedings following gov- 
ernment seizure of the steel in- 
dustry. 


HE wage stabilization arrange~ 
ments of the government haves 
met their greatest test in the¢ 
steel case. 
The recommendations of thee 
Wage Stabilization Board represent! 
an estimated increase in direct labor 
costs of 19.15 cents per hour ing 
1952 and 6.0 cents more in 1953 — 
larger than any increase ever 
granted in the steel industry. Thee 
recommended 12.5-cents-an-hour in- 
crease that would take effect on Jan- 
uary 1, 1952 would give the steel) 
workers total wage increases since 
early 1946 of 75 cents an hour com- 
pared with increases of less than 70! 
cents for auto workers in the same! 
period and of about 60 cents in the: 
hourly earnings of all factory work- 
ers. The total wage increases re- 
ceived by the steel workers includ- 
ing 12.5 cents on January 1, 1952, 
would, however, be less than the 
gain since early 1946 in the hourly 
earnings of coal miners, construc 
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tion workers, or railroad workers. 
But if workers in general were 
piven the same percentage as the 
board recommends for the steel 
workers, total payrolls would be 
fraised by about $19 billion a year 
fat a time when no large rise in the 
output of consumer goods is feasible. 
The record-breaking increases are 
idefended by both Mr. Truman and 
ithe public members of the board as 
‘in accord with sound stabilization 
tpolicies.” On the other hand, Sena- 
itor George has charged that the 
tboard’s public members are biased, 
jalthough these men are experienced 
jarbitrators with excellent reputa- 
‘tions. The steel case raises impor- 
‘tant issues of government adminis- 
‘trative procedure. It brings into 
jquestion the relationship between 
ithe principles used in stabilizing 
wages and those used in regulating 
jprices. Is there unfair discrimina- 
tion in the wage-price stabilization 


ipolicies of the government? 


Fundamental Policies 
Even more important is the ques- 


isued in dealing with strikes or lock- 
outs that would create public emer- 
igencies. The steel case presents this 
lissue in acute form because it has 
Med the President to seize the steel 
\mills without clear authority—claim- 
jing broader and vaguer powers for 
his office than ever before in time 
of peace. 


\tion of what policies should be pur- 


he Steel Case 


A penetrating appraisal of the basic issues 


at stake in government seizure 


The practice of calling strikes 
that would imperil the public 
health or safety or inflict disastrous 
economic loss on the country has 
become rather common during the 
last six years. Three times the gov- 
ernment seized the railroads to pre- 
vent a nationwide railroad stoppage. 
The seizure of August 1950 is still 
in effect. Seizure of the railroads is 
based upon authority given by an 
amendment to the Army Appropria- 
tions Act of 1916. This authority of 
the President is available only in 
time of war, and the country is still 
nominally at war. 

The prospect that the defense 
emergency will last for some years 
indicates that the country needs to 
work out well-considered arrange- 
ments for handling such critical dis- 
putes. 

The main issue in the steel case 
is not the merit of the decision, but 
the process by which it was made. 
Nevertheless, it is desirable to ex- 
amine some aspects of the decision. 
The board and the President say 
the recommendations conform with 
wage stabilization policies. But rec- 
ommendations may be in conform- 
ity with the board’s stabilization 
policies and still be unstabilizing, 
because the board’s rules set no 
effective limit to payroll increases 
that may be allowed. 

The board’s rules. permit general 


wage increases of 10 per cent above 


rates in effect in January 1950, plus 
cost-of-living adjustments for in- 


By Sumner H. Slichter 


creases in the consumer price index 
since January 15, 1951. This rule is 
qualified to permit the board to al- 
low still greater cost-of-living in- 
creases in exceptional cases, as the 
board did in the steel case. In addi- 
tion, the board permits various 
kinds of fringe concessions without 
counting them as part of the basic 
allowance, provided each of the re- 
sulting fringe benefits does not ex- 
ceed prevailing industry or area 
practice. Health and welfare plans 
may be adopted or liberalized pro- 
vided the benefits do not exceed set 
standards and there are virtually no 
restrictions on the adoption or liber- 
alizing of pension plans. But the 
board sets no limit on the total 
package of fringe benefits. 


Inflationary Benefits 


A few fringe benefits, such as pen- 
sions, are deflationary, but most 
others like health and welfare plans, 
shift differentials, and holidays with 
pay, are as inflationary as are wage 
increases. By proposing a number 
of liberal fringe concessions that set 
no’ new patterns, the board could 
recommend record-breaking im- 
provements for the steel workers 
and still maintain that its wage 
stabilization policies were not being 
violated. % ; 

Furthermore, the rules have been 
liberally interpreted by the board. 
It does not strictly interpret “pre- 
vailing industry or area practice” 
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to mean the average for the indus- 
try or the area. In the steel case it 
allowed fringe benefits exceeding 
average conditions enjoyed by most 
employes, but not “out of line with 
practices prevailing in many areas 
of the economy.” 

The principal weaknesses in the 
board’s recommendations in the 
steel case are (1) the failure to use 
the usual base date, January 15, 
1951, in computing the allowable 
cost of living increases; (2) the 
ignoring of the fact that the steel 
workers in 1947 obtained a higher 
wage increase than other workers 
(automobile, rubber, and electrical 
workers, for example) in lieu of 
holidays with pay; and (3) the con- 
clusion that penalty rates of pay 
for Sunday work do not set a new 
pattern in continuous process in- 
dustries. 


What Base Date? 


If the board had based the cost- 
of-living increase on the usual date 
of January 15, 1951, the increase 
would have been about 8.5 cents, 
not 12.5 cents. The board has al- 
lowed departures from the usual 
base date to take care of workers 
whose wages were out of line in 
January 1950 or January 1951, but 
this does not apply to the steel 
workers. After the wage increase 
negotiated in 1950, the union’s wage 
policy committee adopted a resolu- 
tion congratulating Phillip Murray 
for his leadership “under which 
wages and working conditions of 
steelworkers have advanced to the 
point where steelworkers now stand 
in the forefront of American  in- 
dustrial workers.” 

The failure of the board to adopt 
the usual date seems to have been 
influenced by a desire to restore the 


purchasing power of steel wages at 
the time of the last increase, De- 
cember 1, 1950. But the reason a 
wage increase took effect on De- 
cember 1, 1950 rather than on Jan- 
uary 1, 1951, the date provided in 
the steel contracts, was that the 
steel corporations waived their con- 
tractual rights, opened negotiations 
more than a month earlier than 
their contracts required, and put 
the wage increase into effect a 
month earlier than required. These 
circumstances do not support a Case 
for a departure from the general 
rules of the board in computing 
the cost-of-living adjustment. The 
companies are being penalized in 
1952 for having been liberal in 
1950. The departure from the 
standard practice constitutes either 
preferential treatment of the steel 
workers or a change in the board’s 
basic computing date policy. 

The allowance of holidays with 
pay is open to question because the 
steel workers in 1947 chose to ac- 
cept a 15-cent pay increase without 
paid holidays at a time when auto, 
rubber, and electrical workers were 
getting an increase of only 11.5 
cents plus the addition of six paid 
holidays. Now holidays with pay 
are recommended for the steel 
workers on the grounds that they 
have become “a prevalent practice 
in American industry.” The extra 
allowance of 25 per cent for Sun- 
day work seems to violate the 
board’s own rule that fringe con- 
cessions shall not set new patterns. 
Penalty rates for Sunday work are 
common in industries where proc- 
esses are not continuous, but they 
are far from common in continuous 
process industries. 

The essential difficulty with the 
board’s recommendations, however, 
is the sum of these decisions. The 


Sumner H. Slichter: 

“. . . how could such good 
men produce such a 

bad decision?” 


‘ly the board feels the necessity of} 
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total package was of record-break- 
ing size, and it was granted to men 
described by their union as stand- 
ing in the forefront on wages and 
working conditions. If such a pack- 
age does not violate the letter of the 
board’s rules, that is an indication 
of the inadequacy of those rules: 
Small wonder that the London: 
Economist reported the steel workers 
as “jubilant at the recommenda- 
tions” which it describes as “far 
more favorable to the union than: 
had been expected.” 


Mixed Functions 


The main issue in the steel case,: 
however, is not the merit of the de 
cision but the process by which iti 
was made. I do not agree with Sen. 
ator George that the public mem» 
bers of the board are biased. But 
how could such good men produce‘ 
such a bad decision? The explana- 
tion is found partly in the fact 
that the board was assigned func+ 
tions that do not mix and partly) 
in the fact that it was using meth 
ods inappropriate for the admin. 
istration of a wage stabilizatio 
policy. These points indicate the 
need of basic reforms if the coun. 
try is to continue its efforts to im- 
pose direct controls on wages and 
prices. 


There are two underlying defects: 
in the board’s operations: First, in- 
compatible functions: the board has 
been assigned to administer a wage 
stabilization policy, and at the same 
time prevent strikes or lockouts that 
would interrupt vital production. 
The responsibility is not the board’s’ 
but the President’s because the in 
compatible functions are impose 
on the board by the executive order 
creating it. 

In critical cases, such as the steel 
case, the board is primarily con 
cerned with preventing interrup 
tions to production rather than wit 
deciding disputes over the interpre- 
tation and “application of wage sta 
bilization policies. The more strong 


preventing interruptions to produc- 
tion, the larger are the concessions 
it will recommend to preserve in+ 
dustrial peace. And the rules of the 
board set virtually no limit to the 
concessions it may recommend with+ 
out violating its stabilization ruless 
In the steel case the board pro> 
(Continued on page 27) 5 
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| What you should know 


about renegotiation 


There are three basic steps: 


segregation, allocation and determination 


N normal times experience is a 
guide to cost estimates and com- 
petition sets the limit on prices 

‘nd thus on profits. The efficient, 

yell managed concern thrives 
vhereas the inefficient perishes. 

| Under conditions of national 
mergency, experience may fail to 
brovide the basis for estimating 
sroduction costs. New items of a 

ladical and complex nature are 
tonstantly leaving the military 

Yrawing boards and going into pro- 

duction. What they will cost no 


! The author is Director of Procurement 
Affairs of The Renegotiation Board: 
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one knows. As volume climbs, over- 
head rates ordinarily come down. 
Couple this with abnormal mate- 
rial and labor markets and it is easy 
to appreciate why so many contrac- 
tors find it difficult to estimate their 
costs on military production. Ap- 
prehensive as he is on all these mat- 
ters, the contractor may incorporate 
contingency provisions in his esti- 
mates out of proportion with the 
exposure — sometimes adding 10 per 
cent to his labor, 10 per cent to 
materials, 10 per cent to overhead 
and in some cases another 20 per 
cent overall just to be sure he has 
not missed something. 

The result is a grossly inflated 


By Ross Pancecast 


price, “Betore: he knows it, the con- 
tingency reserves have become ex- 
cessive profits which he did not ex- 
pect to make, which he cannot in 
any sense justily, and which he 
usually will not wish to retain. 
The cushions of contingency re- 
serves provide a layer of unhealthy 
fat which tends to render an enter- 
prise lethargic to cost control and 
to insulate it against the need for 
exercising normal managerial inge- 
nuity. Such a layer of unhealthy 
fat in its operations can actually 
jeopardize rather than insure the 
continued success of the enterprise. 
Once inefficiency creeps in, under 
the cover of loose pricing practices, 
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it is difficult to eradicate it from an 
organization. 
Invearly 1942 there were some 


outstanding cases of shocking war 
profits. They made the front pages, 
and the news spurred Congress into 
action. After intensive study, the 
“Case Amendment” was adopted by 
the house on March 28,- 1942, pro- 
viding for repayment by the con- 
tractor of all profits on war con- 
tracts in excess of six per cent of 
the contract price before taxes. 


Historical Background 


Top procurement officials ap- 
peared before a Senate subcommit- 
tee and objected to this flat per- 
centage limitation on grounds that 
it would be inflationary and _ in- 
equitable — inflationary since the 
higher a contractor’s estimates were 
the greater his profit would be; in- 
equitable because it would not be- 
gin to represent a fair return in 
some industries and in others it 
would produce clearly unconscion- 
able profits. 

For these reasons, defense offh- 
cials instead asked Congress to give 
legislative sanction to a method 
which had just been initiated by 
the military—permission to renego- 
tiate on an informal basis, after the 
fact, and to arrange by voluntary 
agreement with contractors for re- 
fund of such profits as were clearly 
excessive; which, in most cases, the 
contractor had no desire to retain; 
which the pressure of procurement, 
the strangeness of military material, 
the skyrocketing of volume, and in 
many cases the actual efficiency of 
the contractor had compounded. 
Congress went a step further. It 
made it mandatory and the Rene- 
gotiation Act of 1942 was born. 

Overall renegotiation permits off- 
set of profits on one renegotiable 
contract against losses or inade- 
quate profits on others. Moreover, 
it was quite clear at the very first 
that it was impracticable to rene- 
gotiate each contract individually 
so that an early amendment to the 
act expressly gave sanction to the 
overall approach. 

Although during the war ap- 
proximately 200 formulas were con- 
sidered by the renegotiation people, 
no single formula was found which 
would achieve a sound result in 
most cases. The determination of 
excessive profits is a matter of in- 


formed business judgment. The 
factors on which this judgment was 
to be based soon found their way 
into the law itself and in the 1951 
act are almost unchanged. A board 
constituted of any five businessmen 
would after impartially studying 
somebody else’s renegotiation file, 
probably come very close to the ac- 
tual determinations made by the 
renegotiation boards because these 
determinations are made in terms 
of basic concepts. The character 
and complexity of the work, the 
reasonableness of costs and _ profits, 
risk, the contribution to the de- 
fense effort, net worth, and, above 
all, efficiency are the factors by 
which excessive profits are deter- 
mined. 


The finality of renegotiation 
agreements is carried down from 
the 1942 act and spares both the 
contractor and the government the 
uncertainty which would otherwise 
shadow the results of renegotiation. 
The agreements are absolutely final 
except for fraud, malfeasance or 
gross misrepresentation. 


In practice, renegotiation consists 
of three basic steps: the segregation 
of sales, the allocation of costs and 
the determination of excessive prof- 
its if any. 


The first major problem in rene- 
gotiation is the segregation of rene- 
gotiable from non-renegotiable busi- 
ness. It is most important that the 
segregation of sales be accurately 
and conscientiously done prior to 
any efforts in allocating costs since 
the correction of errors in the seg- 
regation of sales may: invalidate 
much or all of your cost work. It 
will usually be found advantageous 
to segregate as you sell. At the 
time you receive an order, you can 
in many cases determine whether 
or not it is subject to renegotiation 
and so mark your records. 


Very Broad Coverage 


The coverage of the Renegotia- 
tion Act of 1951 is extremely broad. 
The act itself designates the De- 
partment of Defense, Department 
of the Army, Department of the 
Navy, Department of the Air Force, 
Department of Commerce, the Gen- 
eral Services Administration, the 
Atomic 
Reconstruction Finance Corpora- 
tion, the Canal Zone Government, 
the Panama Canal Company and 


Energy Commission, the - 


the Housing and Home Financ 
Agency. Other departments hal 
since been designated by the Presi 
dent. There is no minimum pre 
scribed in the act comparable tc 
the $1,000 minimum in the 194§ 
act. Moreover the 1951 act cover: 
both advertised and negotiated pro 
curement. : 

All contracts with the covered de 
partments are subject, unless ex 
empted, to the extent of receipt: 
and accruals on or after January 1 
1951. An exception to this rule 
is that accruals attributable to per 
formance prior to July 1, 1950, are 
not subject to the 1951 act. Another 
exception is that in the case of de 
partments designated later by exec 
utive order, the date on which their 
billings become renegotiable is July 
1, 1951, in the case of Federa: 
Civil Defense Administration, Na: 
tional Advisory Committee for Aero« 
nautics, Tennessee Valley Authority 
and U. S. Coast Guard; October 1. 
1951, in the case of Defense Mates 
rials Procurement Agency, Bureav 
of Mines and U. S. Geological Sur 
vey; and November I, 1951, in tha 
case of Bonneville Power Adminis. 
tration. 


Billing Dates 


Even though a contract was madd 
in 1949 or 1950 or earlier and wa: 
not subject to the Renegotiatior 
Act of 1948 or was specifically e 
empted therefrom, any billings on 
or after the pertinent date would be 
subject to the Renegotiation Act o 
1951 if coming under its coverag 
and not exempted therefron 
There is a statutory floor of $250,) 
000 provided in the 1951 Act fo 
most contractors and a $25,000 stat 
utory floor for brokers and certain 
other persons receiving fees basec 
on the contract price. This floor i: 
neither an exemption nor an e 
clusion. ‘The contractor must fr 
port his renegotiable sales and may 
not subtract the floor figure from 
the amount he reports. 


The identification of subco 
tracts subject to renegotiation may 
be fairly difficult, but conscientiou: 
effort will usually save time anc 
money. ‘The presence of the rene 
gotiation clause is a presumptive 
indication, but it cannot be abso: 
lutely relied upon nor can its ab 
sence be assumed to prove that the 
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RITAIN this month is spread- 
ing the products of its indus- 
try before the world in what 
| Englishmen proclaim as the largest 
{| national trade fair on earth. From 
/May 5 to 16, some 2,500 British 
| manufacturers in 80 different indus- 
| tries will display products ranging 
| from chicken blinkers to keep hens 
| from pecking at one another to elec- 
tronic machines that “see through” 
steel 20 inches thick. 

The British Industries Fair, oc- 
cupying a million square feet of 
| floor space in two exhibition halls 
in London and one in Birmingham, 
will lure buyers from every corner 
‘of the earth. Last year, 19,000 came 
from such distant lands as New 
Zealand, Chile, the Philippines and 
| Indonesia, and about a thousand 
| from the United States. While the 
| 1951 attendance at the fair was four 


This outdoor exhibit area is but a small part of the one million square 
feet of space covered by this month's British Industries Fair 


The BIF is a major tactor in England’s 


hopes to bolster her world trade position 


times greater than pre-war, this 
year’s crowd is. expected to break 
that record. 


Nothing would make Britain hap- 


Plastic aircraft wing exhibited 
at BIF which some think may 
revolutionize aviation 


_ Britain’s bid for more exports 


By Mitchell Gordon 


pier. =he war - weakened island 
counts heavily upon the industries 
fairs to build the export trade it 
needs to pay for the food and raw 
materials it must import to survive. 
Hard-working Britain is already pro- 
ducing more than 50 per cent above 
its pre-war volume, but it must still 
sell more abroad to strengthen its 
economy. 

There are plenty of new products 
at the BIF this year that should 
arouse the interest of visiting buyers. 
One is a_ plastic wing built by 
Britain’s principal aeronautic re- 
search center, the Royal Aircraft 
Establishment. Aircraft technicians 
believe the new wing will open up 
new fields for plastics, which have 
hitherto been limited in size by the 
excessive cost of high-pressure shap- 
ing. The wing is made of asbestos 
impregnated with the same plastic 


This British-made ‘student organ’’ 
but each pupil hears only his own playing 


has 24 keyboards, 


Flaws in metals can be detected with this portable ‘’Ultrasonoscope’’ 
which produces a flaw picture on a cathode ray tube 


powder, phenol formaldehyde, used 
in such familiar articles. as tele- 
phones and small radio cabinets. It 
is “baked” hard. Plans are to equip 
a secret jet fighter with the new 
plastic wings for test flights later 
this year. Because the wing takes 
the hardest treatment of any part of 


an air frame, British researchers 


figure they'll have proven an entire 
plane can be made of plastic if the 
plastic wing can. 

Also on display is a new “elec- 
tronic x-ray” that can spot flaws in 
a slab of steel more than 20 feet 
thick. There’s a slicer made by a 
Birmingham firm that cuts through 
a 24-inch block of tough molybde- 


"Seah aad 
af 


num-nickel steel with scarcely a shav- | 
ing wasted. Another firm is display- 
ing a “smellatorium,” which is a; 
odors from which a 


library of 
can select choice: 


manufacturer 


‘scents for anything from detergents | 


to dental cream. 

There’s an electric spray gun that | 
works without compressed air, a 
cigar - sized pneumatic screwdriver 
that drives 5,000 screws an _ hour, 
and a 1,000 square foot building | 
that can be loaded on a _ six-ton 
truck, shipped to the building site, 
and erected in a jiffy. 

Not all the BIF displays are in- 
dustrial products. One firm is show- 
ing plastic chicken blinkers that fit 
into the fowl’s nostrils, reducing his 
inclination to take a bite out of 
one of his neighbors. For the typ- 
ist, there’s a dévice to keep fingers 
clean when the keys jam. It’s a key- 
board-operated gadget that fits onto 
old typewriters. For teachers there's 
an organ that. 24 pupils can play 
simultaneously without anyone go- 
ing crazy. Each pupil hears only his 
own “music” from a set of eat 
phones, but the teacher can “tune 
in” any one student for the class to 
hear. 

There’s a baby carriage that sings 
to junior while momma shops and 
converts into a sled with a simple 
runner attachment. And for Junior, 
himself, there is an army tank that 
puffs smoke and a “sub-machine 
gun” that fires 500 squirts of water 
before reloading. 


Colorful Exhibitors 


Among the 2472 exhibitors at the 
huge show are many exhibitors who 
are every bit as colorful as the 
products they turn out. There’s G. 
W. Scott and Sons Ltd. of London, 
for example, which is introducing 
a picnic basket that has a special 
cooling compartment that keeps 
foods for 12 hours. Back in 1660, 
founder William Scott was doing a 
brisk business in wicker bug traps 
said to lure insects from bedding. 
Serious-minded toy-maker Roberts 
Bros. Gloucester Ltd. of Gloucester, 
which is presenting an animated 
calculator to teach children arith- 
metic, was started 70 years ago by 
two brothers who amused their Sun- 
day school pupils with a card game 
based on the Scriptures. 

Nor are the fair’s visitors any less 
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contract is not subject to renegotia- 
tion. There are other ways of de- 
termining renegotiability. The con- 
tract or your files may show refer- 
ence to a covered department either 
by a contract number, a delivery 


point, or specifications. You may 


symbols and CMP allocation sym- 
ibols will often prove a_ helpful 


~ When in doubt it is often best to 
rite your customer and ask him 
Nwhether your contract is renego- 
iable. The provision in the regu- 
lations excusing a _ subcontractor 
from inquiring of any customer 
twhere his annual sales to such cus- 
tomer did not exceed $2,500 is not 
an exemption. It does not justify 
ithe subcontractor in excluding all 
such contracts from renegotiable 
lsales; it merely relieves him of the 
mecessity of writing letters. For ex- 
ample, if he has sales to 20 cus- 
tomers for a certain product amount- 


Fuel Oil. 


poses a problem 
residue left after refining gasoline, 
petroleum. 
temperature changes. 
like road tar. 
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BURN NO. 6 OIL 


CUT HEATING AND POWER COSTS AT THE SOURCE 
WITH AN IRON FIREMAN INDUSTRIAL OIL BURNER 


You can make your fuel dollars go further by burning No. 6 


This heavy, low-priced oil is rated high in B. t. 
in firing, because it is a “residual” oil — the 
kerosene, lighter oils, etc., from 
It contains many heavy elements readily affected by 
When hot, it flows freely. When cold, it is 


The heart of Iron Fireman’s Industrial Oil Burner is the Oil 
It provides precise Control of 


independent of oil temperature and fluidity. Get all the facts 
today . . 


e Oil, Coal and In- 
dustrial Gas Burners 


Heating Mechanics 


FREE HEA TING SURVEY For Plants, 


Office Buildings, Apartments, Stores 
IRON FIREMAN MFG. CO. 
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TELEPHONE — MOnroe 6-8000 


What You Should Know About Renegotiation 
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his fiscal year and has identified 
other sales of this product as being 
51 per cent renegotiable, the figure 
of 51 per cent should be applied to 
the otherwise indeterminate sales. 


Renegotiable Business 


Since renegotiable business is es- 
sentially identified with defense end 
use, the assumption that they are in 
fact the same may be the only prac- 
ticable basis of determining the re- 
negotiability of certain other sub- 
contract sales. In this connection 
the Controlled Materials Plan as ad- 
ministered by DPA and NPA pro- 
vides certain guides. Forms CMP 
4A, 4B and 4C are filed by those 
needing controlled materials in the 
A product, B product or construc- 
tion classification. Your representa- 
tions as to defense end use on 
these forms are certainly a_ valu- 
able indication of renegotiability 
where more direct methods cannot 
be employed. DPA and NPA are 
making special studies showing the 
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proportionate end use of controlled 
materials in a large number of in- 
dividual product code classifications 
beginning with the last quarter of 
calendar 1951. 

The information contained in 
these studies should be useful in 
“bench marking” renegotiable sales. 
The percentages thus developed 
should also be useful in checking 
segregations made by other meth- 
ods. For example, where a contrac- 
tor manufacturing bolts and nuts 
or electric motors sells primarily to 
four industries it might be proper 
to apply the percentage for each of 
these industries against his sales of 
that product to such industries. 
This practice is expected to closely 
parallel the use of CMP data dur- 
ing World War II renegotiation 
when it was found to be a valuable 
aid to segregation of sales in cer- 
tain subcontract areas. 

Having determined which sales 
are renegotiable, the next problem 
is to determine and allocate the 
costs properly related thereto. Any 
well-recognized method of account- 
ing will generally be accepted and 
in determining which costs are al- 
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lowable reference will be made to 
the Internal Revenue Code. We 
are not bound to what a particular 
agent of the Bureau of Internali 
Revenue may have actually deter- 
mined in a particular case because 
their interpretation of what is a: 
reasonable salary, for example, may 
vary widely in practice in different 
parts of the country. 


We are instead bound to what. 
the Internal Revenue Code requires: 
and costs of a nature allowable for) 
tax purposes will be allowed in re-? 
negotiation to the extent allocable: 
to renegotiable business. It is ont 
this question of what is allocables 
that most of the difference of opin- 
ion will arise. The Renegotiationr 
Board regulations set forth in some 
detail the types of costs and the ex-: 
tent to which they may be allowed.! 
There are a number of pages inp 
the Federal Register of March 25,) 
1952, devoted to this question. Pro-) 
vision is made to the extent set 
forth in the regulations for the¢ 
allowance of such items as amortiza-t 
tion of emergency facilities; conver-* 
sion to renegotiable production;. 
losses sustained on_ renegotiable 
business in the preceding fiscal year 
under the 1951 act; interest; selling: 
and advertising expense; patent roy~ 
alties; and charitable and other con-~ 
tributions. Just as with segregation: 
of sales it is most important that 
the accounting methods used in: 
determining the costs of renego-) 
tiable sales are fully described. 


How Much Excess? 


The next problem is the deter-* 
mination of excessive profits, if any.’ 
The policy of the board is to mini-! 
mize insofar as possible the work: 
required of contractors. Thus while 
you are required to file Form RB-1,, 
“Standard Form of Contractor’s Re-: 
port”, if you have any renegotiable: 
sales at all, this does not go much: 
beyond a simple statement of rene-: 
gotiable sales. If analysis of this: 
form convinces the board that your! 
renegotiable sales did not exceed: 
the statutory floor your case will not’ 
be processed further. 

If, however, your sales were in} 
excess of the floor, then we requires 
Form RB-1B, “Statement of In-- 
come” to be filed. This is carefully, 
screened and if it is apparent thatt 
no excessive profits could have exist-- 
ed, the case is screened out by ai 
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special committee in Washington 
and normally would not be as- 
signed to a field board. The excep- 
tion would be such spot checks as 
ithe board may want on doubtful 
jcases. ‘Thus the question of deter- 
mining excessive profits would nor- 
mally be limited to those which ap- 
jpear to be above the statutory floor 
and to reflect a profit level war- 
jranting further investigation. 


Contractor’s Work Sheet 


When such cases are assigned to a 
field board, a regional board mem- 
ber or a renegotiator teamed with 
an accountant would normally send 
the contractor the “Contractor’s In- 
formation and Work Sheet,” a some- 
what detailed list of questions con- 
taining approximately 16 sections. 
Part of the information required 
by this form will relate to the 
procurement offices administering 
your renegotiable prime contracts, 
contract numbers, approximate bill- 
ings from each and similar informa- 
tion in connection with major sub- 
contracts. This part will normally 
jbe requested by return mail in 
order that performance reports may 
tbe initiated. 

) The director of the division of 
procurement affairs in each region- 
al board, on receipt of this data, 
jwill request from the departments 
jinformation on the contractor’s ef- 
‘ficiency, risk, reasonableness of costs 
jand profits, contribution to the de- 
ifense effort and the character and 
‘complexity of the work performed. 


| The board member or renegotia- 
itor having received by that time 
iboth the contractor’s comments as 
ito his own performance and the 
jperformance information supplied 
\by the procuring departments, will 
‘be in a position to evaluate the 
\contractor’s performance and clari- 
fy any further matters with the 
tcontractor. He will then present his 
‘recommendations to a review com- 
mittee consisting of two members 
‘of the regional board and the chief 
jrenegotiator. 

The case will be carefully con- 
sidered by the regional renegotia- 
tion board before a final determina- 
tion is made and the contractor will 
‘be afforded every opportunity to 
appear and discuss his case. In cases 
involving renegotiable profits of 
$400,000 or less the regional board 
has final authority to enter into an 
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agreement with the contractor or 
it could issue a unilateral order in 
the event of failure to agree. This 
order will be subject to review by 
the Renegotiation Board in Wash- 
ington whether on its own initia- 
tive or on appeal by the contractor. 
In cases involving a larger amount 
of renegotiable profits final au- 
thority at present remains with the 
Renegotiation Board in Washing- 
ton, the regional board merely 
| recommends. A unilateral deter- 
mination may be appealed to the 
| Tax Court. 


“Efficiency” Factor 


The evaluation of the statutory 
factors is a matter of business judg- 
ment. The Renegotiation Board 
regulations set forth how each fac- 
tor shall be applied. Congress has 
emphasized the “efficiency” factor 
by placing it ahead of the other 
factors in the act. Thus, the efh- 
client contractor who has achieved 
quantity and quality production, 
reduction of costs and economy in 
the use of materials and manpower 
will receive real recognition of such 
performance if it can be demon- 
strated to the board. 

Another factor is “reasonableness 
of costs and profits, with particular 
regard to volume of production, 
normal earnings, and comparison 
of war and peacetime products.” 
“The net worth, with particular 
regard to the amount and source of 
public and private capital em- 
ployed” is the third factor and will 
be given full weight. 

Another factor is “extent of risk 
assumed, including the risk incident 
| to reasonable pricing policies.” A 
contractor who through close pric- 
ing including voluntary refunds 
made as promptly as efficiency re- 
duces his costs, comes into renego- 
tiation with a margin not far above 
the figure which renegotiation per- 
sonnel would otherwise regard as 
reasonable may be given a clear- 
ance on grounds that he has taken 
a real risk in his pricing policy. 

Just how can a contractor pro- 
tect himself against the contingen- 
cies involved in defense production? 
Risks may be generally divided into 
three classes. Those within the con- 
trol of the government should nor- 
mally be provided for by specific 
| contract clauses such as the familiar 
| “termination article’’ and the 
| “changes article” in military con- 
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f 
tracts. When the government thus 
accepts the risk there is no reason 


for a contingency provision in 
price. | 
Certain other risks are within 


the control of the contractor and 
represent the usual business risks 
every contractor normally assumés 
— the risks which should entitle 
him to a business profit. This leaves. 
risks which are beyond the control: 
of either party and there can be no. 
quarrel with providing for them, 
reasonably in the contract price. 

The fifth factor is the “nature: 
and extent of contribution to the 
defense effort.’ Contractors in nor- 
mal times must demonstrate inge-: 
nuity to get business in everyday) 
competition. It is to the extent 
that exceptional and outstanding; 
production engineering or product: 
design can be substantiated that) 
this factor permits exceptional con-! 
sideration in the settlement. 

I have mentioned that Form RB-} 
1 “Standard Form of Contractor’s' 
Report” is required from all con~ 
tractors having any renegotiable 
business subject to the 1951 act.t 
The normal due date would be the 
first day of the fourth month fol4 
lowing the close of the contractor's 
fiscal year but because of the late 
start and the unavoidable delay i 
developing and promulgating the 
renegotiation board regulations i 
final form, this date has been ex- 
tended to May I, 1952, in the case 
of contractors with fiscal years end- 
ing in December 1951 prior. If you 
had any renegotiable sales in cal- 
endar 1951 and have not received 
this form, you should request iti 
from the Renegotiation Board in 
Washington since the law places 
upon you the duty of filing it with 
us. 


The “Statement of Income,” For 
RB-1B, is normally due the firss 
day of the sixth month following 
the close of the contractor’s fisca. 
year, but in view of the extensior 
is not due until July 1, 1952, fow 
years ending in December, 1951, ow 
prior and of course need not be 
filed at all where renegotiable sales 
are under the floor. Having sub 
mitted one or both of these forms: 
the contractor need not supply any 
further information until it is ree 


quested of him by renegotiation 
personnel. 


A recovery will normally, we 
hope, be by mutual agreement. Dur 


ig World War II, out of 118,000 
pnitract assignments there were 32,- 
)0 recoveries of which only 1,845 
isulted in unilateral determina- 
ions, or fewer than one out of 16. 


‘The dollar of excessive profits 
in be recaptured, but the wasted 
janhour, the wasted machine-hour, 
se wasted kilowatt-hour and the 


prever. It is the purpose of re- 
Pgotiation not only to recapture 
kcessive profits but to recognize 
ficient low cost performance in 
1e determination thereof and thus 
> provide an incentive to Ameri- 
n industry such as in more nor- 
jal times it derives from success- 
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The Steel Case 
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reventing an interruption to de- 
jmse production than with protect- 
ig the country against inflation. 
lerhaps the prevention of interrup- 
jons to production should be 
Jaced ahead of the prevention of 
Mflation, but if so the decision 
nould be made by a person or 
yency who is not responsible for 
jabilizing wages Or prices. Further- 
sore, the decision should be made 
nly after the wage stabilization is- 
nes have been decided. Proper bal- 
mice requires that the government 
fave some agency that is prepared 
> champion the cause of stabiliza- 
on when other agencies are pre- 
fared to sacrifice it for other pur- 
ses. 
The second defect, inappropriate 
jethods: In the steel case the board 
ed methods inappropriate to the 
anction of interpreting and apply- 
hg wage stabilization. oe public 
hinks of the board as a quasi-judi- 
jal body, making the kind of de- 
‘sions that a board of arbitration 
lakes. In the less important cases 
us is true. But in the steel case the 
bard was a bargaining body, the 
blic members attempting to find 
e lowest terms that would induce 
he union to forego a strike. 
|The interpretation and applica- 
n of stabilization rules requires 
ydicial discretion — freedom to de- 
de any point either way. Bargain- 
ig means policies will mean one 


asted pound of material are gone | 


a1 performance under competitive | 


bsed record-breaking concessions | 
bcause it was more concerned with | 
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INDUSTRIAL TRUCK PARTS 
AND SERVICE STATION 


COMPLETE REBUILDING FACILITIES 
for All Makes of Industrial Trucks and 
Gasoline and Diesel Engines 


Trucks Leased for 
Long or Short Terms 


Emergency Service and Periodic Lubrication 
in Your Plant 


Pick-up and Delivery Service 


"WU dson 3-8410 
Litt Truck Service Company 


69312905". HEA LiS-T E: Das ie 


Thermal Engineering 
Contractors 


FOR INDUSTRY 


AIR CONDITIONING 


Comfort—Process—Humidity Control 


REFRIGERATION 
Reciprocating —Centrifugal—Absorption— 
Steam Ejector 


POWER and PROCESS PIPING 


High & Low Pressure—Gases—Liquids— Chemicals 


SPECIAL APPLICATIONS 


Heat Transfer—Dehumidifying—Temperature Control 


ENGINEERING 
COMPANY 


Engineering e Design e Construction e Service & Repair 


215 WEST ONTARIO STREET ¢ DElaware 7-4820 


Any tiny production improvement looks 
big when it can be multiplied by acres 
of machines. But even without that—in 
an average size screw machine products 
shop like Borneman & Peterson’s at 
Flint, Michigan—the improvement ef- 
fected with Cities Service cutting oil 
registered impressively. 

“We were getting fair results,” write 
Borneman & Peterson, “before ever talk- 
ing it over with a Cities Service Lubri- 
cation Engineer.” 

But they did talk it over, and then 
tried out his recommendation on a reg- 
ular job of cutting 1/2” x 1” slots in tough 
tool steel. At once, the use of Cities 


Service Chillo cutting oil notably im- 
proved product quality. 

So...“We then tried using Chillo 10 
on our threading machines, and found 
that not only do we get a better thread, 
but we have increased chaser life ap- 
proximately 25%.” 

More uses have kept turning up in this 
shop for Cities Service cutting oil, simply 
because it distinctly pays off... as it 
always does when a Cities Service 
Lubrication Engineer offers pinpointed 
lubricating recommendations. Take ad- 
vantage of his services. Write CITIES 
SERVICE OIL COMPANY, 20) No. Wacker 
Drive, Chicago 6, Illinois. 


CITIES & SERVICE 


QUALITY PETROLEUM PRODUCTS 


BUILDING SUPPLIES 


Wallboard, Plasterboard, Wall 
vile, Rock Lath, Insulation, Upson 
and Asbestos Board, etc. 


LUMBER bultoers. INDUSTRY 


and HOME OWNERS 
Reliable and Dependable Service 
Suppliers Since 1883 


sci (Mine, 


{itwsen 


SS W. Ilith St. WAterfall 8- 9383, 


HOT TIN DIPPING 


Specializing in quantity produc- 
tion of industrial fabricated parts 


in steel — copper — brass — Ho- 
tel — Restaurant — Dairy — Bak- 
ery equipment. Sheets — bars — 
tubes — pipe — etc. 


Lead & special mixture coatings. 


Operating largest facilities in 


the industry. 


C. DOERING & SON, Inc. 


LAKE & LOOMIS STS. 
MOnroe 6-0921 
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thing when the union is weak ad 
non-militant and a very different 
thing when the union is strong and 
tough and the industry is vital to 


defense. Such. methods of adminis« 
tration are intolerable in a free 
society. 


Certainly the rejection by an ema 
ployer of bargains made betweer 
public and union representatives is 
not a sound basis for property seiz: 
ure by the government. The only 
equitable basis for seizure must be 
the rejection of recommendationa 
formulated by public members 
through a truly quasi-judicia 
process. 


Mixed Functions 


The present incompatible mi 
ture of functions in the Wage Staz 
bilization Board should be correctec 
by limiting its responsibilities td 
recommending stabilization policie 
to the Director of Economic Sta 
bilization and interpreting and a 
plying the established wage stabilil 
zation policies. This would no 
mean that the board would receivw 
no dispute cases, because ther 
would be disputes over the applil 
cation of the stabilization rules. I 
would, however, mean that th 
Board would be relieved of th 
temptation to stretch the interpre 
tation of its rules to preserve ir 
dustrial peace. The temptation o¢ 
public members to bargain with lz 
bor and industry would be great}. 
reduced, if not eliminated, and th! 
board would be able to become 
quasi-judicial body, not a bargair 
ing one. 

The steel case sharply illuminate 
the discriminatory differences bo 
tween wage stabilization _ policié 
and price stabilization policies. Thi 
essential feature of wage stabilizz 
tion policy is that employes ar 
given rather complete protectior 
against rises in the consumer pric 


index. No com parable protectioc 
is permitted to most employer 
Under .the Ca pehart amendmen 


they are permitted to pass on ii 
creases in costs up to July 15, 195' 
but advances in costs after that dat 
may not be, passed on. Employe: 
may apply for relief in hardshi 
_ cases, but the general rule of tk 
Price Stabilization Agency is thi 
hardship will not be found unle 
the profits of an industry befor 
(Continued on page 44) 
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Invest 
in the 


SEVERE income tax rates and 

high estate taxes have created a 
serious problem for most corpora- 
jtions, but for Pullman Incorporated 
they provided opportunities to make 
tremendous strides in a program to 
diversify. 

In 1944 Pullman Incorporated 

was able to purchase, for $18,250,- 
000, the outstandingly successful 
1M. W. Kellogg Company, designer, 
manufacturer and installer of pro- 
duction equipment for the petrole- 
um refining industry. The Kellogg 
Company was then about 43 years 
jold and closely held. 
Although rising prices of ma- 
iterials and wages, a large volume 
‘of business, and higher income taxes 
Shave combined to inflate Pullman 
jIncorporated’s working capital re- 
| quirements, the company found it- 
iself with a heavy supply of cash in 
11947 after selling its sleeping car 
joperating subsidiary, The Pullman 
}Company, to a group of railroads 
| pursuant to a Federal Court order. 
‘The sleeping car business had once 
been highly profitable, but it had 
| not fully recovered from the depres- 
)sion, from the introduction of rela- 
tively luxurious modern day coaches 
jon highspeed Schedules, and from 
the competition of the air lines. 


Trailmobile Purchased 


In June, 1951, the Trailmobile 
/ Company, second largest manufac- 
turer of highway truck trailers, was 
purchased for $41,500,000, of which 
$91,000,000 represented obligations 
\that Pullman assumed or paid off. 
| Champ Carry, president of Pull- 
}man Incorporated, has explained 
| the background of the Trailmobile 
} purchase as follows: 

- “Here, incidentally, is a specific 
example of the difficulties faced by 
a rapidly growing company under 
the tax laws and conditions of in- 


Middle West 


Fieviews of Middle-Western Companies 


by D. F. NICHOLSON 


flation prevailing today. The Trail- 
mobile Company found that it 
could not keep enough of its earn- 
ings, after taxes, to carry on the 
long-range improvement program 
required to hold and strengthen its 
competitive position. Its only means 
of securing the necessary financial 
resources were to merge with a 
stronger organization, or to sell ad- 
ditional securities and thereby di- 
lute the ownership interest of pres- 
ent stockholders. Trailmobile chose 
the first of these alternatives, and 
after a thorough investigation we 
decided to invite them to join our 
Pullman tamily. .. .” 


Capital Problem 


Trailmobile’s need for funds was 
much more urgent than that of 
most corporations because of the 
custom of selling trailers to truck- 
ing firms on a time payment basis. 

As a result of these acquisitions, 
Pullman Incorporated, instead of 
having too many eggs in one basket, 
today has a strong position in three 
distinct industries. Pullman Incor- 
porated is a holding company. Its 
subsidiaries are Pullman - Standard 
Car Manufacturing Company, larg- 
est manufacturer of railroad cars — 
passenger and freight—in the world; 
M. W. Kellogg Company, leading 
designer, manufacturer and devel- 
oper of equipment and processes for 
the petroleum and chemical indus- 
tries; and Trailmobile Inc., succes- 
sor to the Trailmobile Company. 

In addition to being the largest 
producer of railroad cars, Pullman- 
Standard is now manufacturing a 
line of earth moving equipment ac- 
quired from Isaacson Iron Works in 
1950. This equipment consists of 
bulldozers, scrapers ranging in size 
up to 20 cubic yards capacity, and 
related hoists and gears. This equip- 
ment is marketed through Interna- 


WE ARE FRANCHISED 
DISTRIBUTORS to you, the 
commercial and industrial trade 


Buy your fans from Conway 
and get — 
1 Choice of national brand fan names 
® such as General Electric, Robbins 
and Myers, Signal Electric and others — 
PHILCO AIR CONDITIONER, U. S. AIR- 
CO, etc. : 


2 Free Engineering Service — fan lay- 

* out and location. 

3 Free Factory Authorized Service — 
* repair or replacement during war- 

ranty period. 

4 Free fan loan during repair — pick 
e 


up and delivery. 
Ask about our 3 year warranty... 
or our life guarantee contract! 


Factory Authorized Service 
CONWAY 10 POINT PLAN 
DEFIES COMPETITION 
We MAINTAIN your fans in perfect condi- 
tion preventing wear from dirt and grime. Our 


trained men with special instruments recondi- 
tion, clean and repair your fans scientifically. 


The plan includes pick up, insurance, storage 
and delivery — only $4.75 for each fan up to 
16”. You get a shop estimate if MAJOR re- 
pairs are needed. : 


_1F IT CIRCULATES AIR—WE SELL 
IT AND SERVICE IT. 


( Right now we are 


MUA oO doing our best 
to satisfy the 

needs of our 

\ customers; and we 
will do our utmost to 
help all comers. Your 
inquiries are welcomed 


for your future 
is our future. 


PRECISION SHAFTING 
OUR SPECIALTY. 
Also a complete inventory 
of cold finished bars in 
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ond hexagons. Drill 
rods in three and 
twelve-foot lengths. 


-~ WRITE FOR ATTRACTIVE FOLDER— 


DY “Call « Specialist” 
STEEL SUPPLY 


COMPANY 


26 NORTH ABERDEEN STREET CHICAGO 7, ILLINOIS 


Telephone MOnroe 6-4212 


AND COMPANY 


ENGINEERS AND TECHNICAL 
COUNSELORS 


A Competent 
Engineering 
Organization 
Committed to Rendering 
Accurate and Efficient 


ENGINEERING 


SERVICE 
FOR THE 
PLANNING 
CONSTRUCTING 
OPERATING 
OF 
INDUSTRIAL 


PLANTS 
AND 
EQUIPMENT 


109 N. WABASH AVE. 


CHICAGO 2, ILL. 
CENTRAL 6-8442 


| tional Harvester Industrial Distrib- 
utors. The vast amount of road 
building needed to make up for de- 
ferred maintenance and provide for 
the greatly increased number of 
automobiles is expected to assure a 
large market for earth moving 
equipment. The company recently 
made another addition with the 
purchase of the Malo loader, a 
power shovel that can unload with- 
out having to turn around. 
Pullman-Standard also manufac- 
tures a line of railroad track main- 
tenance machines—a power track 
ballast cleaner and a ballast tamper; 
a cribber and a track dresser; elec- 
tric street cars and trolley buses; 
chilled car wheels and miscellane- 
| ous other car parts. This subsidiary 
also is manufacturing metal curtain 
wall facing and trim for buildings. 


Active In Research 


One of Pullman-Standard’s im- 
portant bids for continued leader- 
ship in freight car manufacture was 
its introduction in 1947, of the PS-1 
box car, a standardized car that can 
be sold at a saving from the cost 
of box cars incorporating the vari- 
ous individual treatments frequently 
demanded by railroads. More than 
50,000 PS-ls have been sold. 

One of Pullman-Standard’s basic 
objectives is to maintain its leader- 
shipin the railway carbuilding field 
through progressive research. A spe- 
cial staff of technicians and super- 
visory personnel has been assembled 
for this purpose. Particular em- 
phasis is being placed on the devel- 
opment of new means of reducing 
damage to freight in transit. 

The irregular volume of orders 
usually associated with the railway 
equipment business was illustrated 
in the company’s output of 24,241 
new freight cars in 1951 as com- 
pared with 8,830 in 1950, Passenger 
car production, the company stated, 
declined sharply in 1951 for lack 
ol orders. 

The M. W. Kellogg Company's 
outstanding position in its field is 
most strikingly demonstrated by the 
fact that it has carried important 
assignments in atomic energy pro- 
| duction, in the development of ma- 
| terials used in jet and rocket en- 
gines, and in research on rocket 
| fuels. 

Kellogg designed and built the 
K-25 plant for the production of 


COMMERCE 
Uranium 235 at Oak Ridge, Tenn., 
and early this year was awarded a 
large contract for the field fabrica- 
tion and erection of process and 
auxiliary piping and related equip- 
ment in the major gaseous diffusion 
units of the Atomic Energy Com- 
mission’s new plant under construc 
tion at Paducah, Ky. 


Cat Cracking Unit 


Last year the world’s largest fluid 
catalytic cracking unit was com- 
pleted by Kellogg on the Gulf 
coast and a contract was received 
from the same oil company for an 
even larger unit to be installed on 
the East coast. Also during 1951 the 
first fluid catalytic cracking units 
using Kellogg’s new “Orthoflow” 
design were placed in operation, 
and the company introduced its 
fluid hydroforming process, an im- 
proved catalytic process for raising 
the octane number of low-quality 
gasoline. This new process aroused 
great_ interest in the petroleum in- 
dustry, and contracts were received 
from several refiners for the design 
and construction of plants utilizing 
the process. 

Another milestone for Kellogg 
was the contract received last year 
from the South African Coal, Oil 
and Gas Corporation, Ltd., for the 
design and construction of a plant 
to produce gasoline and other liquid 
fuels from coal. This installation, 
at Coalbrook, South Africa, will be 
the first commercial plant of this 
kind in the world. 

Other activities of the M. W. 
Kellogg Company include the pro- 
duction of “Kel-F,” a new fluoro- 
carbon type of industrial plastic; 
electrical casting of special alloy 
steel; development of catalysts for 
use in refining processes; fabrica- 
tion of high-pressure, high temper- 
ature piping systems for electric 
power production, fabrication of 
such metal equipment as welded 
vessels, heat exchangers and piping 
for the processing industries; the 
design and erection of radial indus- 
trial chimneys; and the design, de- 
velopment and manufacture of 
other individual items and compli- 
cated assemblies. 

A new, million-dollar plant for 
the production of “Kel-F” is under 
construction. Most of the present 
output is going to military uses. 
The plastic is said to have extraor- 


- 
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eary reistance to heat, moisture ) 
and chemical action. It can be 
molded by all standard methods 
and be punched, drilled or other- 
wise machined to close tolerances. 
Kellogg expects many peacetime 
uses for “Kel-F” when it becomes 
nvailable on a commercial basis. 


| The subsidiary Trailmobile Inc. 
manufactures a complete line of 
trailers—from dollies to a variety 
of vans and tank-type units — for 
fommercial and industrial hauling. 
‘Trailmobile introduced the first all- 
fluminum trailer in 1932. Last year 
frailmobile introduced a new light- 
weight trailer of high-tensile steel 
and aluminum construction, and ex- 
pects to introduce this year a trailer 
of exterior post design incorporat- 


4 


tng several exclusive features. 


Canadian Expansion 


Trailmobile has a nationwide sys- 
tem of sales and service stations. 
jThe principal plant is at Cincin- 
mati, with others at Springfield, Mo., | 
Berkeley, Calif., and Toronto, Can- 
fada. Canadian plant facilities were 
enlarged in 1951. Pullman recently 
reported that plans are under way 
for expansion and improvement of 
{Trailmobile’s sales and service fa- 
cilities to provide additional market 
Ncoverage and better service to the 
jtrucking industry. 


| Pullman’s liquid assets were quite 
fully employed by the end of 1951. 
In fact, the company arranged for 
a $30,000,000 line of general credit 
from banks in the latter part of | 
11951, but has drawn down only 
1$5,000,000. 

The $5,000,000 of bank debt was 
ithe company’s only obligation other 
jthan accounts payable and_ taxes 
payable, as o1 December 31, last. 
\Capitalization consists solely of 3,- 
875,000 authorized shares of no par 
ivalue common stock, of which 2,- 
1192,000 shares are outstanding. In | 
ithe ten years to May 15, 1950, Pull- 
man Incorporated retired 1,628,220 
shares of its own capital stock which 
it acquired through tenders or open 
market purchases at a total cost of 
1$67,524,664, or an average of $41.47 
a share. 

Consolidated gross revenues of 
}Pullman Incorporated and its sub- 
lsidiaries totaled $252,716,469 in 
1951, an increase of 44 per cent 
vover 1950. Earnings before provi- 
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‘(Improved Service 
to the Public!’’ 


Says AE RO 


MAY FLOWER 


These well-known long distance movers of household 
furniture give as the reason for selection of plant 


site in the 


KENWOOD 


MANUFACTURING DISTRICT 


+ + +  H 


Central Location 

Excellent Labor Supply 
Diversified Industries 
Complete Utility Service 
Convenient Transportation 


Belt Railroad Switching Service 


A new plant of correct design will greatly strengthen 


your operation. 


Here you will find the ideal site and 


complete facilities for maximum service. 


Sites for plants of all sizes. Aero Mayflower plant provides 
10,000 sq. ft. of floor space with facilities for handling 
storage in transit, recreational room for drivers, also new 45 
ft. Printomatic Scale for weighing all shipments available to 


the public. 


For full information on Kenwood Manufacturing District and 
list of available sites, write or call 


J. H. VAN VLISSINGEN & CO. 


RA ndolph 6-4042 


120 South La Salle St., Chicago 3, Illinois 
PHIPPS INDUSTRIAL LAND TRUST—Owners 


**Based on the following shares: 1950-51,! 
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sions for U. S. and Canadian in-) 
come taxes increased 41 per cent,t 
but an increase of 81 per cent int 
income taxes to $16,523,534, equali 
to $7.54 a share, restricted net in-| 
come to $10,269,939, or $4.69 az 
share. This compared with net of) 
$9,842,262, or $4.49 a share, for 
1950. 

A comparison of net earnings for: 
the years 1942 to 1951, inclusive,: 


follows: | 
Net Income **Per Share! 


195 Peer ae $10,269,939 $4.69 
1950 2232 9,853,089 4:49 
1949 tS Sar 5,496,834 2.404 
194 Oe eae 8,152,082 3.18 
1943 ae 6,329,569 2.38 
E946" oes RROEW Eee: 1.03 
1945s eee 13,890,226 4.30 
1944 12,890,006 4.00 
[945 5x2 Soe 8,176,006 2.02 
1942 eae sees 94719.010 2.87 


2,192,000; 1949, 2,275,731; 1948, 2,561,731! 
1947, 2,658,431; 194446, 3,229,897; 1943.3 
3,242,897; 1942, 3;302,897. 
*Excluding the Pullman Company. 
Pullman Incorporated and its 
predecessors have paid dividends. 
for 86 consecutive years, including 
1952. In recent years the distribu- 
tions have been as follows: 1951, 
$3; 1950, $4; 1948-49, $2; 1942-47,’ 
$3. The quarterly dividend was in-+ 
creased to 75 cents a share from 50 
cents in the third quarter of 1951. 
At the end of 1951 current assets 
of the company aggregated $161,-, 
140,695, including $21,612,097 cash,, 
$5,994,722 of U. S. government se-: 
curities, $50,444,557 of accounts and 
notes receivable, and more than: 
$85,000,000 of inventories. Current 
liabilities totaled $51,935,161, noti 
including the $5,000,000 of banks 
loans. Net working capital of $109,-, 
205,534 was equal to $49.82 a share, 
or well above the present market 
price for the stock. 
Other assets included $6,959,1477 
interest in car lease rental payments: 
due after one year, $1,631,964 off! 
unsecured long term receivables,; 
and $37,019,004 of fixed assets. To-: 
tal assets amounted to $208,160,864.. 
A general reserve totaling $22,- 
020,389 on the liability side of thes 
balance sheet is carried in consid- 
eration, among other things, of va-. 
rious matters still to be settled with: 
respect to the ownership of The: 
Pullman Company before it was: 
sold to the railroads in 1947, and: 
unsettled tax liabilities of Pullman: 
Incorporated and its subsidiaries. 


| 
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}NVESTMENTS in industrial fa- 
} cilities in the Chicago area to- 
jalled $16,989,000 in April com- 
pared with $37,115,000 in April, 
(951. Total investments for the first 
our months of this year were $56,- 
11,000 compared with $173,322,000 
luring the same period in 1951. 
hese figures include expenditures 
jor the construction of new indus- 
rial plants, expansions of existing 
buildings, and the acquisition of 
and or buildings for industrial 
burposes. 


» National Video Corporation, 
019 W. 47th street, which oper- 
Ates three plants in the Chicago 


bffice building at 47th street and 
Kildare avenue in the Central Man- 
facturing District. The building 
will be used for the manufacture of 
television componets. 


General Electric Company, 
Electronics Division, has started con- 
struction of a warehouse and office 
uilding on North Milwaukee ave- 
ue near Waveland avenue. The 
uilding will contain 108,000 square 
eet of floor space. 


Benjamin Wolff and Company, 
2025 W. 58th street, steel and tin- 
jplate warehouse operator and metal 
ithographer, is erecting a plant in 
the Clearing Industrial District in 
Melrose Park. The structure will 
contain 140,000 square feet of floor 
area with 10,000 square feet of of- 
fice space. Chandler and Montague, 
broker 

‘© General Services Administration 
is having a warehouse built for it 
by the Clearing Industrial District 
t the District’s 73rd street develop- 
ent. The warehouse will be used 
for the storage of equipment and 
supplies for all federal agencies in 


Industrial 
Developments 


eo - in the Chicago Area 


the area and will be used for the 
handling and distribution of goods 
to 2,000 different locations. 


e Joliet Arsenal, Kankakee Ord- 
nance Works, one of the nation’s 
largest manufacturing plants for 
non-atomic high explosives, oper- 
ated for the government by the 
U. S. Rubber Company, is under- 
going an expansion and rehabilita- 
tion program. 


e Corn Products Refining Com- 
pany, Argo, Ill., has several mod- 
ernization and expansion programs 
under way at its plant. 


° Kentile, Inc., 4532 S. Kolin ave- 
nue, is adding 85,000 square feet of 
floor area to its plant. The company 
manufactures asphalt tile and bases. 
A. Epstein and Sons, Inc., engineers. 


e Fansteel Metallurgical Corpo- 
ration, North Chicago, is adding 
60,000 square feet of floor space to 
its plant. The company produces 
tantalum, molybdenum, tungsten 
and other metals. A. Epstein and 
Sons, Inc., architects. 


¢ Deepfreeze Division of Motor 
Products Corporation, North Chi- 
cago, is adding 36,000 square feet 
of floor area to its Skokie Highway 
plant. The company produces house- 
hold appliances. 


© Alexander Chemical Company, 
3604 S. Morgan street, is construct- 
ing a plant which will contain 12,- 
000 square feet of floor area. The 
plant will be located on the north 
side of the Sag Channel at Lemont 
Road near Lemont, Ill. The com- 
pany produces chlorine and chlorine 
products. 


e Vascoloy-Ramet Corporation, 
Waukegan, subsidiary of Fansteel 
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HARRINGTON 
Since 1907 
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in purchase or sale of 


Going Business Concerns 


Any Chicago Bank as Reference 


22 WEST MONROE ST. 


CHICAGO 3 . 
Financial 6-1322 : 


INDUSTRIAL FLOORS 


Asphalt Mastic Floors 
Acid Proof Mastic Floors 


Industrial Composition 
Floors 


FULTON ASPHALT 


COMPANY 
165 W. WACKER DRIVE 
CHICAGO 1 
RAndolph 6-1760 


“Serving the Industrial Field 
Since 1870” 


Cheacl 


OFFICE SUPPLY CO. 


Complete Office Supplies 
OFFICE FURNITURE - New -Used 
FILING EQUIPMENT 
DUPLICATING SUPPLIES 


City-Wide 
& Suburban 
Deliveries 


NEW ° USED ° RENTALS 
REPAIRS 


Check Writers | 
Wire Recorders 


3956 N. Elston Ave., CO 7-2161 
3923 W. North Ave., SP 2-5166 


STOCKS EVERYTHING 
Electrical! 
Leading Lines 


FAST SERVICE 


% CONTRACTORS SUPPLIES 

% MAINTENANCE MATERIALS 

4% ELECTRIC TOOLS © LAMPS ® ETC, 

* LIGHTING FIXTURES 


Big City Sales Counter 


EFENGEE ELECTRICAL SUPPLY CO. INC. 


949-969 W. Chicago Ave. 


WAUKEGAN BRANCH: 915 GLEN FLORA 
INTERSTATE ELECTRICAL SUPPLY CO. 


PHonE SEciey 8-3500 


The business insurance 
plan you select 


. should be tailored to fit your 
business. Your Prudential Agent will 
help you select the right one. We 
offer plans especially adapted to these 
business situations: 


@ a new business anticipating 
increased earnings in future 
years. 


@ an established business with 
proven, dependable earnings. 


e a business that requires low- 
cost temporary protection to 
cover business loans or plant 
expansion, 


Ask your Prudential man for details 
about the plan that is best suited 
to YOUR business. Do it today. 


THE PRUDENTIAL INSURANCE 
COMPANY OF AMERICA 


A mutual life insurance company 


me Se 
PRUDENTIAL “OS 
STAENC Tn OF 
GIBRALTAR 


SEE 


HOME OFFICE: NEWARK, N.J. 


Metallurgical Corporation, 18 Con- 


| structing an addition to its plant. 


The company produces tools, dies 


/ and castings of special alloys. A. 


Epstein and Sons, Inc., architects. 


e International Register Company 
has acquired the 70,000 square foot 
building at 924 N. Marshfield. The 
company, which produces clock-type 
motors, range timers and other tim- 
ing devices, has purchased a site in 
Skokie on which it will construct a 
new plant. Alfred L. Miltenberg 
and Company, brokers. 


e T. L. Foley and Company, 
Evanston, is constructing a 6,000 
square foot building in Evanston. 


e G. S. Blakeslee and Company, 
1844 S. Laramie street, is construct- 
ing an addition to its plant which 
will contain approximately 13,000 
square feet of floor area. The com- 
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pany manufactures solvents, metal 
cleaning machines and washers. . 
Abell-Howe Company, general con- » 
tractor. 


e Lindgren Foundry Company, 
Batavia, is constructing an addi-. 
tional building. ‘The company pro- - 
duces semi-steel and gray iron) 
castings. 


e Solar Light Manufacturing 
Company, 1357 S. Jefferson street, 
is adding 5,000 square feet of floor : 
area to its factory. 


e Rauland Corporation, 4245 N.. 
Knox avenue, has acquired the: 
building at 4384 N. Elston avenue, , 
which contains 11,000 square feet : 
of floor area. J. J. Harrington and 
Company, broker. 


e Edward Valves, East Chicago, 
Ind., is expanding its plant. 


Capital for Small Business 


(Continued from page 15) 


small business financing is adequate- 
ly met, but adds that what small 
businessmen really need are capital 
loans for one to ten years. Yet many 
are turned down not because of 
“the size of the loan requested or 
the financial condition of the appli- 
cant” but because the loans are 
sought for “fairly long terms.” 

Why don’t banks give more long- 
term financing help to small busi- 
ness? Che answers are obvious. The 
financial position and prospects of 
most small firms are often doubtful. 
Even relatively prosperous small 
companies have most of their assets 
tied up in inventories and accounts 
receivable, the value of which is 
difficult to determine. Furthermore, 
long-term loans demand continuity 
of business, but many a small enter- 
prise is as uncertain as the health 
of its owners. 

Finally, small concerns often have 
inadequate records and present their 
case poorly to credit sources. This 
tends to make an accurate appraisal 
of the loan application very diffi- 
cult. An appliance dealer recently 
applied to a bank for a $50,000 se- 
cured line of credit to carry con- 


| Sumer receivables. In presenting his 


case, the dealer submitted a finan- 
cial statement showing a favorable 
profit for nine months, but contain- 


ing no provision for losses, taxes or ° 
deferred income on = service con-- 
tracts. This made all his figures sus: - 
pect and almost resulted in an im- - 
mediate rejection. Furthermore, his } 
records were confused and his credit : 
department haphazardly organized. . 

The bank official felt, however, , 
that if the would-be borrower began | 
with proper record keeping and| 
went on to present an accurate fi- - 
nancial statement, plus a projection 
for the next six to 12 months, it: 
would be possible to make a deci- - 
sion based on the merit of the case. , 
This was done and the dealer even- - 
tually obtained the credit he sought. , 

There’s nothing that impresses a 
banker more than a well-run book- - 
keeping and accounting systemt 
which demonstrates sound statistical | 
control of the company to which) 
they lend money. But small con-- 
cerns seldom have such a system.. 

Commercial finance companies} 
specializing in factoring, accounts 
receivable, inventory and equipment : 
financing tend to be more flexible, , 
mainly because they are not an-- 
swerable to bank examiners, and in} 
good part risk their own money.. 
But they too draw back from credit ; 
applications if a company’s record- - 
keeping and accounting are faulty. . 
Finance companies also want to) 
know precisely what the money will | 
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be used for, what it is expected to 
bring back, and what the risk is 
on that expectation. 


_ Where does this leave the small 
company? It has been suggested that 
ithe security market is the only 
other source of long-term money, 
‘ut the security market presents cer- 
tain well-known difficulties. Small 
security issues simply are not want- 
ed by security houses. 


New Capital Source 


A relatively new source of capital 
Ms the syndicate which offers to in- 
fvest long-term funds in small busi- 
iness enterprises. These groups usu- 
jally desire a larger return than is 
jnormally available through conserv- 
jative investment. However, they do 
not want ownership or control. To- 
day, by association with -certain seg- 
jments of the finance industry, these 
syndicates advance capital funds to 
businesses, provided a finance com- 
(pany grants short-term credit and 
ikeeps an eye on how all funds are 
being used in the business. 

By providing these capital re- 
/quirements, syndicates provide the 
icushion necessary to reassure banks 
land finance companies that there is 
jadequate security for the short-term 
credit which the latter institutions 
‘make available. At the same time, 
ithe banks and finance companies 
joffer the syndicates the assurance 
jthat their funds will be well-ad- 
/ministered. 

| For example, a Minneapolis toy 
‘manufacturer developed a new line 
that would require about $25,000 
\ additional capital before sales would 
jbe high enough for receivable fi- 
jnancing. His profits had been mod- 
jest but steady, and future prospects 
appeared encouraging. Since a com- 
mercial finance company was will- 
jing to extend credit on the receiv- 
ables and to supervise the use of 
: the $25,000, an outside group 
jagreed to provide the necessary cap- 
jital. The money was made available 
for three years, to be amortized 
jover the last two years out of a 
ae of sales, for a cost that 
twas much less than that of a 


- 


| 
: 
: 


partner. 

This development in providing 
‘capital has come from a certain seg- 
ment of the commercial financing 
‘industry. The largest of the com- 
imercial financing companies have 
neither the personnel nor the de- 


Reg. U.S. Pat. Off. 


A COMPLETE 
m@ PRECISION PLANT 
FOR CAPACITY 

° ECONOMY 1/16” TO 2-1/2" 
¢ EXPERIENCE 
* QUALITY 
© RELIABILITY 
*SERVICE 


SERVING INDUSTRY FOR 


1312 N. CICERO AV. 


HIRES CAN BE CO 


Excelsior Bins 
Waste Cans 
Safety Cans 
Pilot Lights 
Fire Hose 
“INIo Smoking’ 
Signs 
Connection Caps ee. 
Many other Items Burt Tuck, President 


Fire Extinguishers 
Paint Spray Booths 
Thinner Vaults 
Sprinkler Systems 
Fire Doors 
Vapor and Dust 
Proof Lighting 
Explosion Proof 


Switches a eee 
Fire Protective ra 20 Years’ Experience 
in Fire Prevention 


Fire Protection In One Package For 


@ Hospitals @ Industrial Plants © Theaters 

@ Hotels @ Office, Indus- ® Factories 

®@ Schools trial G Com- @ Institutions 

@ Churches mercial Buildings @ Dwellings Be 
Satisfactory Installation Guaranteed Out of Town Business Solicited 


Use Our Centralized Service 


HA. 717-4883 
P & G SERVICE CORP. 


Display Room 175 W. Jackson 


to get you out 
from under 


Your Santa Fe freight man knows how to make 
your hard shipping jobs look easy—and how to 
handle your common jobs uncommonly well. 
Call him today—find out how easy it is to ship 
via Santa Fe all the way! 


F. H. Rockwell, Gen. Freight Traffic Manager 
Santa Fe System Lines 
Chicago, Illinois 
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sire to provide other than short- 
term credit, with terms of not over 
18 months and preferably not over 
one year. The smallest companies 
simply do not have the funds. 


It is this segment of the finance 
industry which, having learned of 
the great possibilities of using such 
capital funds, now seeks small busi- 
ness customers. These finance com- 
panies “act for” investment groups, 
and when small businesses are found 
which merit capital funds, the fi- 
nance company will make that rec- 
ommendation to some syndicate, 
and offer shorter credits from its: 
own resources. It is the profit in: 
short-term lending which these fi- 
nance companies seek. 


A good example is the case of a: 
Chicago distributor of consumer} 
durables who recently required about | 
$600,000 to finance a special opera- . 
tion. Although several banks and ai 
large finance company rejected thes 
proposition, another commercial fi-. 
nance company using the new tech-. 
nique, was able to get an underlying» 
long-term loan of $100,000 from an 
investment group, and then added 
$500,000 of credit on a customary} 
short-term basis. 


Capital For “Deal” 


In Indianapolis $240,000 worth: 
of special merchandise was offered: 
to a small but aggressive distributor: 
who needed $30,000 to handle the 
deal until acceptable receivables: 
were developed with which to liqui+ 
date the balance of the obligation.. 
An investing group was found by; 
a finance company to advance the 
money, while the finance compan 
supervised the receivables financing: 
The capital advance was subse 
quently repaid out of the final sale 
of the merchandise. 

Banks and finance companies 
have always played a major role inr 
bringing together persons witht 
funds and businessmen requiring: 
capital financing. However, there 
has seldom been an organized effort 
in this direction. But if the current 
experiments of certain moderate: 
sized finance companies succeed, at 
private, substantial means of meet 
ing the small business need for 
capital financing will have been de 
veloped. It will provide a sound 
basis for making wider use of avail- 
able funds, and tend to meet a most 
important need in our economy. 


ransportation 


"HE increases in railroad freight 
rates and charges authorized by 
the Interstate Commerce Commis- 
fion in its order in Ex Parte No. 
75, Increased Freight Rates, 1951, 
ill become effective May 2, except 
hat on grain and grain products 
hey will become effective May 17. 
Ihe rate advance will be 15 per 
ent, with certain exceptions, and 
ill be uniformly applied in all 
erritories. It will supersede the 
parlier increases approved in this 
proceeding which were nine per 
ment in Official territory and six 
ber cent in Western and Southern 
erritories and on all interterritorial 
traffic. The increases will be ap- 
plied as a surcharge on total freight 
tharges and will remain in effect 
mtil February 28, 1954, unless 
btherwise ordered by the Commis- 
sion. The rate hike will also be 
imade in the Docket No. 28300 class 
rates whenever such rates become 
effective. Freight forwarders have 
been granted permission to increase 
their rates and charges simultane- 
usly and in the same proportion 
: the railroads. This latest in- 


| hich has been allowed the rail- 
oads since the cessation of hos- 
‘ilities in World War II. 


I.C.C. Suspends Demurrage 
{Orders — A temporary seasonal eas- 
jing of the railroad freight car situ- 
ation is responsible for the Inter- 
tate Commerce Commission . sus- 
ending two service orders which 
ere designed to promote a more 
‘efficient use of carrier equipment. 
ervice Order No. 865, which im- 
oses penalty demurrage charges on 
railroad freight cars held over the 
ormal period for loading, unload- 
ng or any other purpose, was sus- 
ended, except on gondolas and flat 
ars, effective 7:00 a.m., April 9. 
Second Revised Service Order No. 


and Traffic 


856, which included Saturdays in 
computing demurrage charges, was 
suspended effective 7:00 a.m., April 
16. Both suspensions are scheduled 
Lor eExpireeateli:59= p.ms— May) 31, 
1952. 


¢ Motor Leasing Order Post- 


poned Indefinitely — The order 
of the Interstate Commerce Com- 
mission in Ex Parte No. MC-43, 
Lease and Interchange of Vehicles 
by Motor Carriers, scheduled to be- 
come effective April 1, has been 
postponed pending determination 
by the Supreme Court of the 
United States of an appeal filed by 
several motor carriers. The order 
would eliminate trip-leasing of 
equipment by requiring that au- 
thorized carriers performing trans- 
portation in equipment which they 
do not own do so only under at 
least a 30-day written contract or 
lease with the owner. Compensa- 
tion in such cases could not be com- 
puted on the basis of any division 
or percentage of the rate or rates 
or revenue earned on any com- 
modity or commodities transported 
in the vehicle. 


e Eastern Rails Propose to Can- 
cel Free Pick-Up and Delivery—The 
General Freight Traffic Committee 
— Eastern Railroads has docketed a 
proposal “to cancel all free pick-up 
and delivery arrangements on less- 
than-carload traffic at points in Of- 
ficial territory and to publish in 
lieu thereof pick-up and delivery 
charges reflecting the current cost 
at individual points.” Written re- 
quests for hearing were due April 
292, At the present time the rail- 
roads perform free pick-up and de- 


livery service on movements within | 


Official territory subject, however, 
to the minimum rates generally ap- 


plicable for hauls of 300 miles. On | 


3/ 


Satisfied Shippers! 


“T Ship WABASH 
to the 
Heart of America!” 


“Most of our freight goes directly to 
the great Midwestern industrial cen- 
ters... Chicago, Detroit, St. Louis, 
Buffalo, Kansas City, Toledo, Omaha 
and Des Moines. Wabash always 
gives us excellént service—fast and 


dependable.” 


“T Ship WABASH 
through the 
Heart of America!” 


“The direct-line service of the 
Wabash between Buffalo and the 
Missouri Riversaves timeand insures 
dependable performance. And 
Wabash equipment is efficient and 
modern.” 


b, “Fallow the Flag” 


Manistique -, 


i 
Menominee. 
Kewaunee ---7' 
Manitowoc ~~ 


Des Moines Chicago 
Omaha Ottumwa 


Call your Wabash 
representative 
or write: 
P. A. SPIEGELBERG, 
Freight Traffic 
Manager 
St. Louis 1, Mo. 


WABASH RAILROAD 


IHIULNINLS 


SO IAINUIETATUOUN ALATA TUT ATTUSLCASAATUU TEATS 


A-Z LETTER SERVICE 


aN TLC LETH (INILAITIGHL 


BAIRD & WARNER 


MEK es es 


MILL & WAREHOUSE DELIVERIES 
SHEET STEEL 


COLD ROLLED STRIP IN CUT LENGTHS & COILS 


UAL. 


INDUSTRIAL FINANCING 


Lith 


MMU ALA ALNTUUTUUTGUENELUVEUATLALAVAATAET ATARI 


Well-established manufacturers will find it ad- 
vantageous to obtain financing by long term 
mortgage or by Sale-lease plan. Let us help you. 


Here are a few types of businesses we have aided 


with Industrial Financing directly or 
through their banks 


ESTABLISHED 1918 


PEDERSEN‘S PROTECTIVE PATROL 
INDUSTRIAL PATROL SERVICE 


up to 300 miles, would cause inter! 

HOT ROLLED STRIP HOT ROLLED PICKLED territorial traffic to be subject ta 

H.R. PICKLED STRIP AUTO BODY | an undue disadvantage and prejui 

WELDED TUBING ROUND EDGING | dice and the competing traffic in 

TIN PLATE GALVANIZED SHEETS Official territory to an undue adg 
TIN MILL BLACK PLATE BLACK & GALVANIZED ussteaee Ene Irate 

HOT ROLLED ANNEALED PIPE & TUBING | © Increased Illinois Trica 

WE SHEAR OR SLIT TO EXACT SIZE OR BLANK | cense Fees Upheld = By a unanii 

| mous decision of the State Supreme 

| Court, legislation passed at the las 

HA mar el wa session of the Illinois General As. 

y sembly increasing truck license fee 

2400 W. MADISON STREET was upheld. The increased licens 

fees amount to approximately $20 

Sal HANH NULINNULUNAULLCUULLEUELLE ALAA EAA UA 000,000 additional revenue annual 


PRINTERS Beds when and if the law was upheld: 
RETAIL STORES AG int 3 : ll ’ 
Cem, paneuite An injunction against collection 03 
em, ELECTRICAL GOODS RI = Ane . 
LIGHT MANUFACTURERS DAIRY PRODUCTS the higher fees was issued by tha 
Loos | Sangamon County Circuit Court 


| ficial territory, except for distances 
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interterritorial traffic from and td 
points in Official territory there haz 
been under suspension a tariff nam 
ing specific charges for the pick-up 
or delivery service performed iri 
Official territory regardless of tha 
distance between origin and destina: 
tion. In its recent report and ordex 
on the suspended  interterritoria: 
charges, the Interstate Commerce 
Commission held that the addition 
of the proposed charges on inter: 
territorial traffic for pick-up or de 
livery services in Official territory; 
with no similar charges applicabld 
on like competing traffic within Of) 


ly effective January 1, 1952, and an 
additional $8,000,000 annually ef 
fective January 1, 1954. These 
higher fees were not collected a 
the first of the year pending th 
Supreme Court's ruling on the co 
stitutionality of the law. However 
truckers were notified that thee 
would be billed for the higher rate 
retroactive to January 1, 195 


last fall when Judge Clem Smit! 
declared the law confiscatory, ot 
bitrary and discriminatory. A pe 


215 No. Dearborn St. Central 1855 tition for reconsideration has beer 
filed with the Illinois Suprema 
Court. 


UNIFORMED WATCHMEN 
Insured. —* Carefully Supervised — Union 


INDUSTRIAL CLEANING SERVICE 
For FACTORIES & OFFICES 
Phone any time: TUxedo 9-6670 

5967 W. Madison St. Chicago 44 


CRITCHELL Est. 
MILLER ie 

INSURANCE 
AGENCY 


175 W. Jackson Blvd. 


Mimeographing Multigraphing 
Planographing »% Multilith 
Addressing »% Mailing 
Direct Mail Campaigns 


139 N. CLARK DEarborn 2-189] 


Britain's Bid for Exports 


(Continued from page 22) 


interesting. Among last year’s crowc 
was a Nigerian businessman — Al 
haji S. A. Akoshile, managing direc: 
tor of Akoshile Brothers of Lago» 
in Nigeria and Headman of tha 
Yoruba Tribe — who came to the 
fair with his own Farina and cook: 
ing pots. Apparently he had hearc 


WHITEHALL 4-7392 


Commercial, Industrial Plants, 
Office Buildings, Real Estate 
Companies, etc. 


EXTERMINATING 
FUMIGATING 


Est. 1898 
PESTICIDE Teck “STATE ST. 
es rere eee ee TUR EOP ALE OMe | 


All 
Forms 
Insurance 


WaAbash 2-0340 
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f Britain’s austerity way off in 
frica. 

While many trade fairs are held 
roughout the world, a large por- 
ion of these, especially the big 
nes, are international exhibits. The 
ares of many lands and nations 
re displayed at such. international 
airs as America’s first international 
ade fair in Chicago in 1950. At 
he BIF, however, space is devoted 
colely to Britain’s goods with the 
ixception of a small section turned 
rer to Commonwealth  govern- 
ments to show natural products of 
their own lands. 

' Admission to the BIF is free to 
overseas buyers, who get a special 
padge when they register. British 
puyers, however, pay 70 cents for 
their badges. A visit to BIF costs 
the general public, when it’s al- 
owed in, 35 cents a head. 


Trends In Finance and Business 


(Continued from page 10) 


0 obtain a comparable market cov- 
trage. 

Of all major media covered in 
he analysis, in only one — television 
have costs declined per thousand 


posts this year are 30 per cent over 
jast year, coverage has increased 50 
ber cent, with the result that costs 
ber thousand viewers has dropped 
4 per cent. TV spot commercials 
vave also dropped five per cent in 
post below 1951. 


, Boom in Boron— The American 
fron and Steel Institute reports that 
che production of alloy steel with 
oron has been increasing sharply 
‘n recent months. In January, the 
production of 70,077 tons of alloy 
steel ingots, other than stainless, 
3 boron, was nearly 21 times as 
breat as the monthly average in 
1951. This tonnage was nearly nine 
ber cent of total nonstainless alloy, 
tompared with a monthly average 
of four per cent last year. 

The steel makers have been using 
boron, which is plentiful, to con- 
serve such elements as nickel, mo- 
ybdenum and chromium, all of 
which are in critical demand in the 
aircraft and other defense indus- 
tries. The use of boron makes it 
possible to continue the extensive 
jase of alloy steel for civilian appli- 
-ations during the current shortages. 


DESKS, CHAIRS, 


office meed comrorTABLY UPHOLSTERED WITH 
SPRING SEATS FOR ALL 
OFFICE REQUIREMENTS 


REASONABLY PRICED 
WIDE RANGE OF COLORS 
PROMPT DELIVERY 


CHICAGO 6, ILLINOIS 


SPAK & NATOVICH, INC. 


30 S. Wells St. Phone FI 6-2233 


fibalate: 


Cash For your VOLE Machinery! 


Why let unused machinery take up 
space and cost you money? Turn 
over your metal-working machines 
to us at an excellent price. 

Check your idle equipment today. 
Give us a description and we will 
reply promptly with an offer. Act 
now! 


Write, Wire or Phone 


INTERSTATE 
M Co., IJuc. 


1443 W. PERSHING ROAD, CHICAGO 9, ILL. 
A Single Machine to an Entire Plant Bought or Liquidated 


SHIPPERS BAG 
SUPPLY CO. 


345 W. 42nd Place 
TO BETTER SERVE YOU WE 
SUGGEST THAT YOU CALL US. 
BURLAP — COTTON 


ond 


PHONE YArds 7-5800 


CULLMAN 


Sprockets and 
Roller Chain 


Cullman Sprockets and Roller Chain 
are superior because of 56 years of 
specialization in designing and 
producing power transmission units. 
The Cullman reputation for quality 
is nation-wide. Sprocket require- 
ments often filled quickly from 
unusually large stock. Specials pro- 
duced promptly. Cullman _ roller 
chain produced with full Cullman 
highest 


MULTI-WALL PAPER SACKS 
also 
MAILING & PARTS BAGS 
Carried in. Stock 
MEMBER OF 
Chicago Association of Credit Men 


quality standards is at 
production level. 

National Bag & Burlap Dealers Ass'n 
Chicago Association of Commerce and Industry 


Cadi KEnwood 8-2900 


Get Cullman’s new catalog full of helpful information. 


CULLMAN WHEEL CO. 


1331 Altgeld Street Chicago 14, Illinois 
Phone BU 1-2800 


40 
A-D-V-E-R-I-1- 


(Trade Mark) 


MAKE EXCELLENT 


BUSINESS 
PROMOTIONS 


That’s the verdict of many out- 
standing concerns (foods, feeds, 
industrial, beverages, insurance, 

etc.) who have proved they 
are “tops” for Good Will 
building at conventions, sales 
meetings, product promo- 
tion, anniversaries, salesman 
identification, merchandise 
shows etc. . . ‘‘Adver- 
‘Ties ‘are Smart and In- 
dividual Ambassadors to 
tell your ‘‘best’’ advertis- 

ing story in a refined and 
subtle manner, 


MADE SPECIAL 
TO ORDER 


“‘Adver-Ties’”” are NOT 
stock ties, but made in- 
dividual to requirements 
—designed with illustra- 
tion of product, trade 
mark; ‘or: slogan”. a: 
“‘Adver-Ties’”” are pro- 
duced under exclusive 
patent, made of high- 
est quality material 
and hand-tailored by 
“tie experts’ with 32 
years’ experience. 
QUANTITY LOTS 
SUPPLIED at nominal 
cost . . . State needs 
and enclose samples of 
your adv. matter 
Details and prices will be 
promptly sent . . . ALSO 
REGULAR TIES—large assortment. Ties 
individually packaged and. labeled. 


AMERICAN NECKWEAR MFG. CO_7 


(Dept. C.) Phone WEbster 9-7592 
320 So. Franklin St., Chicago 6, Illinois 


LABELS 
and DECALS 
of every 
Description 


CALL OR WRITE US 
So We Can Serve You 


Check these Products ....... 
ALL MADE IN OUR MODERN FACTORIES 

Shipping Tags 

Production Tags 

Die-Cut Tags 

Inventory Tags 

Manifold Tags 

Carbon Slip Tags 

Tag Envelopes 

Labels 

Decals & Transfers 

of All Kinds 


2435 N. SHEFFIELD AVE. 


Diversey 8-6000 


MODERN FACTORIES IN 
CHICAGO and NEENAH, WIS. 


New Products | 


Scale Modernizer 


Old-fashioned beam scales can be 
converted into automatic models 
with a scale accessory introduced by 
Howe Scale Company, Rutland, 
Vermont. The device is attached to 
the beam shelf and connected to 
the beam with a rod. Thereafter 
weights can be read in large il- 
luminated figures on an_ eye-level 
screen above the beam. 


Continuous Marker 


A high-speed, manually operated 
device for marking purchase order 
or similar information on_ bars, 
tubes, and rods of metal, plastic, 
glass, wood, or rubber has been de- 
veloped by Adolph Gottscho, Inc., 
Hillside, N. J. The “Rolamarker” 
imprints a permanent legend in a 
continuously repeated pattern in 
less time than is required for paint- 
ing, stenciling or rubber-stamping. 
The device automatically re-inks the 
printing type after each impression. 


For Occasional Dictation 


A remote control telephone dic- 
tation system, designed for a group 
of occasional users in an office, has 
been developed by the Gray Manu- 
facturing Co., Inc., Hartford, Conn. 
The system, called “PhonAudo- 
graph,” includes a number of indi- 
vidual dictation telephones with a 
single recording unit, thereby pro- 
viding relatively inexpensive dicta- 
tion facilities. Gray believes the sys- 
tem would be ideal, for example, in 
a hospital where it would enable 
doctors to dictate reports from every 
room. 


Portable Taper 


Gummed tape can be used to seal 
cartons away from the shipping 
room with a portable tape dis- 
penser, called “Roll-On-Sealer,” de- 
veloped by Mid-States Gummed 
Paper Company of Chicago. The 
dispenser has a non- spilling water 
tank and can be used upright, on 
its side, or even eeeude down. It is 
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said to have a minimum of moving ¢ 
parts that are all quickly replace-: 
able. 


Safety Posting 


A combination posting tray andj 
safety box for confidential offices 
records has been introduced by In-; 
tasco Corporation, 3021 W. Carroll | 
Avenue, Chicago 12. Built of light-: 
weight aluminum with double locks; 
and clasps, the tray-box takes any 
type of index and has a capacity of 
350 cards. Open, it is a posting, 
tray; closed, it is a safety box. 


Packaging Aid 


-“Celluliner” is the name given a 
new cellulose-based cushioning ma-. 
terial for protecting delicate instru-. 
ments and the like in shipment.: 
The manufacturer, Gilman Brothers 
Company, Gilman, Conn., says the 
material has two-thirds the resili-. 
ence of sponge rubber; it comes in 
absorbent or nonabsorbent types. 


Plastic Bread Box 


A bread box made of polystyrene 
plastic that is said to keep an open 
loaf of bread fresh for at least a 
week is being marketed by Tri-! 
State Plastic Molding Company,’ 
Henderson, Ky. The “Freez-R-Ware” 
bread box is loaf-shaped and shat-: 
terproof, and does not retain or 
transmit kitchen odors. 


Pattern Duplicator 


The Raytheon Manufacturingg 
Company has developed an elec 
tronic robot that “feels” the con- 
tours of a master pattern and thus 
guides the machining of hundreds 
of exact duplicates more accurately) 
and in less time than by manual 
operation. The “Single Motionr 
Duplicator” is said to speed up as: 
much as seven times the turning of 
bearings, pulley sheaves, mill rods, 
printing machine rolls and similar 
parts of irregular contours. Since: 
installation problems of the dupli: 
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‘ator vary with the machine on 
vhich it is to be used, the Voss En- 
sineering Company of Pittsburgh, 
?a., 1s serving as distributor for the 
rquipment. 


inexpensive Geiger 


A Geiger Counter, said to be as 
iccurate as costly laboratory models 
out considerably lower priced, has 
peen introduced by Precision Radia- 
sion Instruments, 4113 W. Jefferson 


Blvd., Los Angeles 16, Calif. 


Here, There and Everywhere 


(Continued from page 9) 


returned it today.” Another woman 
who bought a pair of button shoes 
in 1908, returned them in 1946 with 
the explanation that just after buy- 


nnd forgot the shoes for 36 years. 
Fields refunded her $2.97. 


Billion Dollar Club —'There’s a 
mew member in American industry’s 
billion dollar club. The air-condi- 
tioning business achieved that lofty 
level for the first time last year, ac- 


Which this year, on the fiftieth an- 
miversary of commercial air-condi- 
ioning, predicts that the next half 
entury will see the industry in- 
icrease at least five fold over today’s 


sales level. 


“Biggest Show” 


(Continued from page 14) 


icity will, of course, add extra equip- 


‘attending the conventions — there 
jwill be an official “courtesy fleet” 
‘of 200 Fords, Mercurys and Lin- 
Jcolns provided by Chicago auto 
idealers. The “VIP Fleet” will be 
{distinguished by red, white and blue 
‘license plates prepared by the secre- 
‘tary of state. 

In addition to the political lumi- 
imaries who will populate Chicago 
jin July, hardly a news writer or 
‘broadcaster worthy of a front office 
jpublicity photo will not be on hand 
ito chronicle the events of the day 
jor interpret them. The networks 
jwill each dispatch a small army of 
newsmen and commentators to con- 


ang the shoes, she broke her ankle: 
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CARLOAD SPACE 
AVAILABLE 


at HORSEHEADS Industrial Center 


for in-transit storage east or west 


Complete warehousing 
services * Served by 4 
railroads, 30 truck lines 
¢ 1,500,000 square feet 


Overnight distribution to 
area of 40 million per- 
sons between eastern 
seaboard and Mid-west 


For details, write or wire 


LEHIGH-HORSEHEADS™ AWAREHOUSE CORP. 


Horseheads, N. Y. or 98 Frelinghuysen Ave., Newark, N. J. 


n RCA Tubes 


wick shipment, 
: tory of RCA 
pecial- 


Quick, Expert Service 0 


ALLIED maintains in stock for 
the world’s largest distrib 
special-purpos 

ize in supplying 


ALL TYPES IN STOCK 


@ Vacuum Power 
Thyratrons 

r; Wacsen & Gas. R 
@ Ignitrons 

e Cold-Cathode 
@ Phototubes 

@ Oscillograph T 
@ Camera Tubes 
@ Monoscopes 
@ Special Types 


Interchangeability 
|FREE| Directory 
Valuable guide to selection at 
proper RCA tube ty pe replace 
ments. Lists 1600 tube Pe 
Write for FREE RCA Guide 


No. 37-046. 


time, effort 


ALLIED. Fi 
ow complete, dependable e 


See Your 1952 ALLIED Catalog 
r ALLIED Catalog for 

i supplies—parts, 

yuments, tools, 


lectronic 


ubes 


FREE! Send for it now 


ALLIED RADIO 


i We. 
833 W. Jackson Blvd, Dept- 56-E-2, Chicago ds 


Everything in Electronics from ONE Source 
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COMMERCE 


SUBCONTRACT WORK WANTED 


SPECIALISTS 


in Stainless Steel Fabrication, and all other metals. 


We specialize in sheet metal work, deep drawing up to 
11’ deep; various types of stampings and spinnings up to 


84” in diameter. 


Our facilities also include high temperature annealing, 


pickling, polishing and many types of welding. 
Your inquiry is respectfully solicited. 


We also carry a stock line of drawn transformer cans. 


CRAFT MANUFACTURING CO. 


3949 W. SCHUBERT AVE. CHICAGO 47, ILLINOIS 


SCREWS ¢NUTS- BOLTS 


yy MANUFACTURERS AND SUPPLIERS 
VW) Vii, Standards from Stock — Specials on Quick Order 


SCREWS 


Complete Stocks—All Sizes—All Metals—All Finishes 
SCREWS BOLTS NUTS WASHERS 


Socket Set Carriage Machine Wrought 
Socket Cap = Machine Screw 
Headless Set Stove 


SAE & USS Sane 
Lock Semi-Finished Lockwashers @QZ30105 
SO wasers Qiteemnes Toggle  Castellated Brass 

Hexagon lag Slotted Machine 


8 Ty > Cap Cotter Cap Screw 
“gy, R Wood-Thumb i Wing 


sock? CAP S Pins Internal and 
SCREWS ‘ey Sheet Metal lock External 


4254 NORTH PULASKI ROAD, CHICAGO 41, ILL., Tel. SPring 7-2900 


WEISS STEEL CO. INC. SM ea 


600 WEST JACKSON BLVD. e¢ TOOLS & DIES © MACHINISTS 
GENERAL METAL FABRICATI 
CHICAGO 6, ILLINOIS : ICATION 


@ TURRET LATHE and SECONDARY 
; OPERATIONS 
Buyers of Surplus Steel Inventories 


Blackhawk Machine Co. 


656 N. Albany Av. SAcramento 2-3440 


GEORGE COSTELLO 
GLASS Co. 


LOOP GLAZIERS 

523 S. DEARBORN ST. 

CHICAGO, ILLINOIS 
HArrison 7-1419 


33 Years of Steel Service 


SPINNINGS UP TO 44 INCHES 
PRESSES UP TO 110 TONS 


ELECTRICAL ASSEMBLY 
and LIGHT MANUFACTURING 


GARCO MANUFACTURING CO., 


INC. 
740 No. Ada St. MOnroe 6-1688 


R SS AN z 
AN NAS — Ordnance Specifications 2 RS 


OG J Getive Screw & Mtg Co. © oe 


Contract Manufacturing 
Presses to 350 Tons 


STAMPING 
DRAWING 
FORMING 
SPRAYING 
WELDING 


Aluminum Fabrication 


Can Meet Government 
Specifications 


BISHOP 7- 
2700 


2501 W. 24th St. 
CHICAGO 8, ILL. 


SCREW MACHINE 
PRODUCTS 


Automatic & Hand 
Screw Machines 
Brown & Sharpe Equipment 
Capacity Up to 24,” 

All Secondary Operations Such as 
Milling - Drilling - Tapping, Etc. 
LIGHT MANUFACTURING and 
ASSEMBLY WORK 


ALLIED SCREW MACHINE CO. | 


1338 S. Michigan Ave. 
HArrison 7-3915 


METAL BOXES — CABINETS — CHASSIS 
DISPLAYS — STAMPINGS — BRAKES 
All facilities for small run or, 
quantity production. 
SPOT AND ARC WELDING 
daniel METAL SPECIALTY CO. 
4103 W. Lake Street 
Chicago 24, Illinois 
KEdzie 3-5912 - 13 


RUBBER STAMPS 
ONE DAY SERVICE 


NATIONAL RUBBER STAMP CO. 
3131 N. Clark BUckingham 1-6523 


ention headquarters. In the NBC 
igh command will be H. V. Kal- 
enborn, John Cameron Swayze, 
Xichard Harkness and Morgan 
beatty. CBS audiences will be en- 
lightened on the intricacies of con- 
‘ention politics by Edward R. Mur- 
iow, Robert Trout, Eric Sevaried 
ynd Lowell Thomas supported by 
n ample team of supporting talent, 
ind ABC will have on hand John 
Daly, Elmer Davis, Drew Pearson, 
ind—for the inevitable “woman’s 
flewpoint” on politics — Mary Mar- 
raret McBride. 

To carry the conventions in word 
ind picture to the outer world, the 
most expensive collection of radio- 
V equipment ever assembled will 
»€, moved into Chicago. NBC alone 
ill import $1,500,000 worth of 
pquipment, including three new 
mobile units and what the network 
lescribes as a “crash truck.’ This is 
“super mobile unit” containing 
jour TV cameras, plus movie cam- 
tras, a dark room, control equip- 
ment and a self-powered. transmit- 
jer—making the unit virtually a 
midget Radio City on wheels. NBC 
Will also have on hand its “walkie- 
tookie,” a back-pack, one-man elec- 
ronic camera. 


Radio-TV Pool 


1 Pooled radio-TV facilities at the 
Amphitheatre will require 55 mi- 
trophones to link each delegation 
thairman and the rostrum to con- 
trol booths as well as-to the public 
address and motion picture .news- 
reel systems. This pool set-up will 
equire about 100 miles of wires 
and 10 tons of equipment in the six 
radio booths. Aside from the pooled 
pperations, the north and south 
ings of convention headquarters 
will have individual radio and TV 
studios, to which enterprising news- 
yen can lure political figures for 
exclusive tete-a-tetes. All told, the 
networks are spending about $250,- 
00 for construction work in the 
(Amphitheatre. 

_ Radio men are old hands at cov- 
ering political conventions, the 1952 
Sessions being radio’s eighth such 
job. The first conventions carried 
by radio were the Republican ses- 
kions at Cleveland and the Demo- 
Lratic conclave in New York in 1924. 
At that time the proceedings were 
broadcast in only 12 cities. 

_ When both parties met in Phila- 
delphia in July, 1948, television 


Here are 
just a few 
of the items 


we distribute: 


Chicago 


Here’s the Answer to the Need for 
Fast, Low Cost Production Space 


ENGINEERED for modern production methods. Wider, 
roomier bays provide ample room for operations like 


palletizing. 


FLEXIBLE — any width, any length in multiples of 40’ 


by 35’. 


LONGER LASTING — requires the minimum of mainte- 


Kokomo 


LONG SPAN — STRAIGHT SIDEWALL 


QUONSET MULTIPLES 


ALL STEEL 


IMMEDIATE DELIVERY 


40’ x 35’ Bays 
15’ or 18’ Clear Height 
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It’s easy to meet U. S. Government 
packaging specifications! 


We do it for hundreds every day. 
Schwarz — and discover how easily and quickly your 
problem can be solved. 


Phone or write 


@ Interior Packaging Bags conforming to specifications 
under JAN-P-117 

@ Greaseproof Barrier Materials conforming to specifi- 
cations under JAN-B-121 


e Waterproof Barrier Materials conforming to specifica- 
tions under JAN-P-125 


@ Non-corrosive Barrier Material conforming to speci- 
fications under JAN-P-130 

@ Moisture Vaporproof Barrier Material conforming to 
specification JAN-P-131 

®@ Flexible Waterproof Barrier Material conforming to 
specification MIL-P-131-A 

e@ Pressure Sensitive Tapes conforming to specifications 
under JAN-P-127 


e Water Resistant Gummed Tape Conforming to JAN- 
P-128 

@ Various other Tapes conforming to specifications 
under UU-T-111A, UU-T-123, UU-T-101C, 
UU-T-106 

eV. P. |. (Vapor Phase Inhibitor Papers) 

@ Water Proof Case Liners 

@ Packing List Protectors and Envelopes 

e Jiffy Shipping Bags (exclusive) and Snake Tape 


SCHWARZ PAPER COMPANY 


1430 South Canal St., Chicago 7, Illinois 


Phone: CAnal 6-3412 


Peoria South Bend 


Madison 


LOW COST 


WN. BasAs 


Materials 


HIGHER—WIDER — Flexible. 


nance. You get the permanence of steel. 


IMMEDIATE DELIVERY — ready to move into in as 


little as 90 days. 


Standard Quonsets from 20’ also Available 


QUONSET SALES, Inc. 


Distributed by: Chicago Steel Structures 
Chicago 4 ° 


332 S. Michigan °* 


HArrison 7-6539 


Classified “B”” 


Any ar- 
rangement of windows and doors in 
end-walls or sidewalls is possible. 
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electrons 


AT WORK 


FOR ALL INDUSTRY! 
IN 
POWER TUBES 
TRANSFORMERS 
TEST EQUIPMENT 
METERS 
RESISTORS 
RELAYS 
SWITCHES 
CONTROLS 


And Hundreds of Other 
Electronic Products — 


all in stock at W-J] for 
immediate shipment 


ELECTRONIC SUPPLIES FOR 
ALL INDUSTRY 


Write for Catalog 


WALKER: 
JIMIESON, inc. 


311 S. Western Ave., 


Phone CAnal 6-2525 


Authorized Distributor 
Chain Belt Co. 


Batpwin-rex 


ROLLER CHAINS - SPROCKETS 
COUPLINGS 


Chicago Stock 


GEARS 


Mlk FSypes 


Capacity to 80” 


IMMEDIATE DELIVERY 
Ask for City Sales 


ES tebrook 8-7060 
BALFRE 


GEAR & MFG. 
co. 


4711- 11 W. Lake St. - 


Chicago 44 


Chicago 12, Ill. 


| made 


| employes 


its debut, but only 18 east 
coast stations could pick up the tele- 
casts directly and most of the na- 
tion’s other 12 TV stations carried 
kinescope recordings. Then, only 
450,000 TV sets were 1n use. 

In deference to the role that TV 
will play in bringing politics into 
the living rooms of America, minute 
attention is being given to such de- 
tails as decorating the convention 
hall in soft colors to provide a good 
“TV background.” Nor are the poli- 
ticians themselves unmindful of the 
millions who will be witnessing 
them in action for the first time. 
There is nothing quite so long- 
winded and boring as a fullblown 
convention oration and both parties 
are imploring their followers to ab- 
breviate the oratory for the sake of 
TV viewers. The Democratic Na- 
tional Committee is going a step 
further; on the presses is a TV prim- 
er of do’s and don'ts to help party 


leaders avoid flubs while “on cam- 
erais 
Enough Room? 
The Amphitheatre has already 


alerted its food department to the 
chore ahead. The restaurants oper- 
ated by the Stock Yard Company 
seat only 3,000, but they are pre- 
paring to serve 10,000 meals a day 
in shifts. For those willing to eat on 
the run, tons of hot dogs, ice cream, 
popcorn and soft drinks will be dis- 
pensed at refreshment stands. 
Although the Amphitheatre con- 
tains 256,000 square feet of floor 
space, the seating of delegates and 
alternates on the floor is going to 
be a tight squeeze for the Demo- 
crats. The Republicans should have 
no difficulty in seating about 2,400 
delegates and alternates, but the 
back railings of the arena will have 
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to be moved to accommodate the 
3,152 Democrats with voting creden: 
tials. National committee members 
will be seated on the stage and 
VIP’s in the mezzanine connecting 
it. The stage at the west end of the 
Amphitheatre will be surrounded 
by 860 press seats. 

Aside from being the focal point 
for month-long national attention; 
Chicago stands to benefit financially 
as host city to the President-makers: 
The Chicago Convention Bureau 
estimates a minimum of $6,000,000 
will be spent in food, lodging, en 
tertainment, and services by dele¢ 
gates during the two four-day cons 
ventions. For each day either the 
Republican or Democratic sessions 
run over the customary four days: 
an additional $700,000 will prob: 
ably be spent. These estimates are 
based on spending studies of 2(| 
different groups that have convened 
in Chicago. 

Chicago has entertained more 
nominating conventions than any 
other city in the nation— 12 of 24 
Republican national conventions 
and seven of 30 Democratic conven- 
tions. Chicago conventions have 
been the scene of many a dramatid 
and precedent making event. The 
landslide election of 1932 waa 
touched off by the nominations of 
Hoover and Roosevelt at the Chi- 
cago Stadium. The Democrats nom1-i 
nated Roosevelt for a precedent: 
shattering fourth term in 1944 at 
the Stadium. 

Dramatic as some former Chi-i 
cago conventions have been, there 
is an excellent chance that this 
year’s powwows will be every bit as 
sensational as those of the past. Chi 
cago, which loves a political scrap, 
is likely to have several this sum 
mer right in its backyard — with alll 
the nation sharing the spectacle. 


The Steel Case 


(Continued from page 28) 


taxes are less than 85 per cent of 
the average of the three best years 
between 1946 and 1949. If wages 
were governed by the same rules, 
would be protected 
against consumer price rises only 
up to July 15, 1951, and would be 
given no relief until the purchas- 
ing power of their  straight-time 
hourly earnings had fallen to 85 
per cent of the average of the three 


best years in the period 1946-1949) 

A wage-price stabilization pro 
gram cannot command the support 
of the public for long unless it 
applies substantially the same prin 
ciples to both wages and prices. 
The present program should bee 
reformed without delay. 

In December 1951 the Committees 
for Economic Development pro-+ 
posed that both employes and em- 


hae 


AY, 1952 45 
oyers be protected against rises 
‘direct costs, but that protection 

moderately less than complete. 
Had the principles recommended 

the C.E.D. been guiding the 
esent wage-price stabilization pro- 
am, there would have been an 
xcellent chance that the steel dis- 
ute would have been settled by 
pllective bargaining. The steel 
mpanies, knowing that they could 
ass on a considerable part of a 
age increase in the form of higher 
mices, would have been in a posi- 
fon to make an offer to the union 
+something they could not well do 
shen the size of price increases that 
night be allowed was uncertain. 
{nless the present system of price- 
fage controls is reformed along 
mes similar to those recommended 
ly the Committee for Economic De- 
lopment, these controls should be 
lowed to lapse. It would be better 
br the country to run the risk of | —— 


ueaeeeeeer: IT'S GLASS REPLACEMENT TIME! 
OO 


bout strikes or prospective strikes 
REGLAZE NOW 
Le] 


at would imperil the public 
FOR 


alth or safety or threaten eco- 
SAVINGS ALL YEAR! 


EDGING SLITTING °* SHEARING 


COLD and HOT ROLLED SHEETS 
ANNEALED and TEMPERED SPRING STEEL 
COLD and HOT ROLLED STRIP | 


ELECTRO GALVANIZED °. FLAT WIRE 


INDIANAPOLIS e MINNEAPOLIS e MILWAUKEE e CEDAR RAPIDS 


jomic disaster? 


Taft-Hartley Provisions 


} 

The Taft-Hartley Act falls far 
hort of providing good arrange- 
hents for dealing with emergency 
isputes. It provides that whenever 
he President believes that a dis- 


@ WE HAVE THE GLASS! We have the men. 
We give Service You Can Trust, replacing with 
either the same kind, or new types of glass for 
Modern Filtered Daylight, Cooler interiors, and 
peak production. Replacement with glass or glass 
blocks during good weather speeds the work. 
Contact our glazing department now for 


jute might threaten the national SCIENTIFIC 
‘ealth or welfare, he may appoint GLASS REPLACEMENT 
SERVICE 


} board of inquiry to report on the oe 
hets and the positions of the par- Ll. dill 

‘es. If the board finds that a stop- 2 4 ac MOnroe 6-9800 
jage would produce a_ national | . 
mmergency, the President may ask Glaaa 


he Attorney General to seek an pati AE es 
Ajunction enjoining the strike or 
bckout. If the district court finds 
hat a stoppage does or would im- 
feril the national health or safety, 
he court may enjoin it. If the dis- 
ute is still unsettled at the end of 


BIG STOCKS OF GLASS 


FOR EVERY PURPOSE 


2100 S. PEORIA ST. e CHICAGO 8, ILL. 


SEeley 3-2765 


THE HAINES COMPANY 


0 days, the board of inquiry re- GUARANTEED MOTORS CONTRACTORS 

orts to the President the ee M.G. SETS ° GENERATORS oe 

the parties and the efforts that ists © Compressors © Transformers 

lve ee eis ccitiecthe dis: | \ ‘units ot every size and Descriptin VENTILATION & AIR CONDITIONING 
ute. Within 15 days after this re- Our facilities for rebuilding and repair DUST & FUME REMOVAL SYSTEMS 
fort, the NLRB is directed to take work are of the finest in the natien MATERIAL CONVEYING 


WE'LL SELL, BUY OR TRADE 
PHONE CANAL 6-2900 


) CHICAGO Electric Co 


loyer. Within five days after the 1338 W. CERMAK ROAD 


| secret ballot of the employes of 
ach employer on the question of 


ccepting the final offer of the em- 


SHEET METAL FABRICATORS 
WELDING 


1931 W. LAKE ST. * CHICAGO 12 


lote, the NLRB must certify the CHICAGO &, ILL. 


esults to the Attorney General who 
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then obtains a discharge of the 
junction. 

This procedure is not well al 
culated to settle difficult disputes 
It quite unnecessarily arouses thi 
feelings of employes by causing an 
injunction — an unpleasant word - 
to be issued against them. The 6¢ 
or 80 day status-quo could be easil 
achieved without an injunction b: 
imposing on both sides the obliga 
tion to make no changes in wage’ 
or working conditions for a limitee 
period, as is done by the Railwas 
Labor Act. The vote of employe¢ 
on the employer’s last offer at tho 
end of sixty days is bound to resuli 
in a rejection, as it has whenever 
a vote has been held. Worse, tha 
vote is bound to impede a settle 
ment. The employer, anticipating 
that the vote will be unfavorabl 
and that he will eventually have td 
raise his offer, will naturally keep 
his “last” offer low. 


New Legislation? 


Confusion would be avoided ana 
the ground would be prepared fo 
the development of constructive an 
rangements to handle emergenc 
disputes if the emergency disput: 
section of the Taft-Hartley Act wer: 
repealed. 

What arrangements then should 
be made available to the gover 
ment for handling emergency dis 
putes? One instrument should cer 
tainly be seizure, but proper au 
thority should be provided ana 
seizure should be surrounded witk 
safeguards. Arrangements for ha 
dling emergency disputes should 
include: 

l. A stand-still period lon; 
enough to permit adequate investi 
gation of the dispute. 

2. Authority for the President te 
appoint an emergency board of puk 
lic members to investigate and ree 
ommend terms of settlement — in 
board essentially the same as th 
emergency boards created under th: 
Railway Labor Act. 

3. Authority for additional stepy 
to be taken if one side or botl 
sides reject the recommendations 0+ 
the emergency board. Experiencr 
indicates that rejection is likely t# 
occur in a considerable proportion 
of cases. The government shoul? 
be given three additional power 
for dealing with this situation. On 
is authority for the President té 
enter into arrangements with elt 


or both parties to continue essen- 
ial services to safeguard the public. 
This would enable the parties to 
rarry on. an economic fight without 
inflicting intolerable injury upon 
he community. The second is au- 
thority to seize the property and 
0 operate it for the account of the 
pwners. ‘The third is authority to 
nold a show-cause hearing at which 
the parties would be given an op- 
portunity to show why the recom- 
mendations of the emergency board 
hould not be put into effect. 


A Trial Period? 


If the government, after the show- 
ause hearing, decides to put the 
recommendations into effect, strikes 
br lockouts should be prohibited 
for a limited period of time — say 
ix months. The parties should be 
permitted, of course, to reopen the 
tase by mutual consent at any time 
ind either party should be permit- 
ed to reopen the case without the 
tonsent of the other at the end of 
the period of six months. This 
would make possible a trial of the 
recommendations for a brief period 
hnd a fresh start on settling the 
tase after six months or before. 


’ The recommendations of the 
emergency board might not be sat- 


jure of a dispute that exists after 
1 emergency board has made rec- 
bmmendations. The dispute is no 
onger the original one that divided 
the parties. It has been reduced to 
‘he difference between the recom- 
mendations of the emergency board 
and the conditions either the em- 
ployer or the employes would pre- 
fer to have. Parties rejecting the 
recommendations would be unwill- 
ing to accept the terms that impar- 
fe men regard as reasonable. 
| Disputes threatening national 
bmergencies are bound to occur 
from time to time. The public has 
the right to expect that experienced 
jabor leaders and experienced in- 
Yustrial relations executives propose 
ind sponsor adequate arrangements 
for dealing with these disputes. The 
es administration that takes office 
hext winter, whether Democratic or 
f epublican, should ask the leaders 
f labor and industry to recommend 
wellthought out arrangements for 
yandling emergency disputes. 


} 
: 


jsfactory to either party, but it is | 
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HOTEL MORRISON 


No group too small, no convention too large. 


he 


~~ 
FEATURES 
\ 


woRLD FAMOUS 
TERRACE CASINO 


TERRACE CASINO... ‘‘nothing like it anywhere'’. .. every chair 
a ringside seat for meetings, banquets, luncheons, stage shows. Pri- 
vate entrance, foyers, check rooms, (Monte Carlo bar adjoining if re- 
quested). 

MURAL ROOM .. . beautiful, and spacious but made private with 
sound-deadening drapes. Magnificent, complete, for large groups 
meetings, banquets. : 
SKYLINE PENTHOUSE ...a complete and luxurious 
home-within-a-home, 1/10 of a mile above Loop 
streets. A dramatic setting for that ‘‘special'’ 

business or private gathering. 

Hotel Morrison guests enjoy virtually a 
city-within-a-city . . . The time-honored 
Boston Oyster House (and other restau- 
rants), three fine cocktail lounges, shops 
to meet every need and convenience 


bis 


CHICAGO'S OLDEST INSURANCE AGENCY 


Si 


CONTINENTAL 


INSURANCE CO. 


aids in insuring 
HIGHER VALUES! 


MARRESE 
CERTIFIED 
HEATING CONTRACTORS 


Stokers - Oil Burners - Gas Boilers 
Combination HEYV-E Oil & Gas Burners 
Air Conditioning - Refrigeration 
Repairing and Maintenance 
Please Ask for Mr. Victor 


TIN PLATE 
TERNE PLATE 
BLACK PLATE 


MARRESE Sheet 
HEATING & PLUMBING CO. hd 
3157. W. Augusta NEvada_2-4343 Strips 
If No Answer Call MUlberry 5-2180 Circles 
Scrap 


| NEvada 8-4100 | 
LOU STEEL PRODUCTS 


COMPANY 
923 S. KOSTNER AVE., CHICAGO 24, ILL. 


Mention 
COMMERCE Magazine 


A guest handed the hotel manager a 
bouquet of flowers. “It’s for the ’phone 
girls,” he said. 

Pleased, the manager said: “Thank you, 
sir, thank you, sir. I know they will ap- 
preciate the compliment.” 

“Compliment,” roared the 
thought they all had died.” 


guest. “I 


A canny Scot was engaged in an argu- 
ment with the conductor on what the fare 
should be. Finally, the disgusted conduc- 
tor picked up the Scot’s suit case and 
tossed it off the train just as the train 
was crossing a bridge. It landed with a 
splash. 

“Hoot, mon,” screamed Sandy. “First ye 
try to rob me and now you have drowned 
me boy.” 


Traffic Cop, bawling out lady speeder: 
“Forty, at least.” 

Lady: “Only thirty. It’s this hat makes 
me look forty.” 


Irate salesgirl to disagreeable customer: 
“Go easy, madam. The days when I used 
to insult customers are still fresh in my 
mind.” 


Back in the hill country two neighbor- 
ing hillbillies were arguing over the death 
of a cow. It seems the cow had _ strayed 
into the still belonging to one of them 
and had subsequently died after drinking 
a considerable amount of moonshine. 

“It waarn’t my likker what killed your 
cow —she come home to you giving egg 
nog and you milked her to death.” 


Secretary: “Your wife wants to kiss you 
over the telephone.” 
_ Employer: “Take the message and give 
it to me later.” 


The minister stood at the door of his 
church greeting the children as they came 
to attend Sunday school. Recognizing one 
little fellow who attended infrequently, 
the minister said: “I’m glad to see you 
here today, Bobby. What do you expect 
to learn this morning?” 

“That’s easy,” replied the lad brightly, 
“the date of the Sunday School picnic.” | 


Salesman: “Where is the manager’s of- 
fice?” 
Steno: “Follow this passage until you 


come to the sign reading ‘No Admittance’. 
Go upstairs till you see the sign ‘Keep 
Out’. Follow the corridor till you see the 
sign ‘Silence’. Then yell for him.” 


Bridesmaid: “She’s the angriest bride- 
to-be I ever saw. I thought the newspaper 
had a full account of the wedding plans.” 

Maid-of-Honor: “It did — including the 
fact that the groom is a well-known col- 
lector of antiques.” 


Psychiatrist: “Do you ever hear voices 
without being able to tell who is speaking 
or where the voices are coming from?” 

Patient: “Oh, yes.” 

Psychiatrist: “When does this occur?” 

Patient: “When I answer the telephone.” 


Young man: “Would you marry a guy 
just for money?” 

Girl: “Are you gathering statistics or 
proposing?” 


COMMERCE 


: } 
8 
Teacher—‘What is capital punishment?” 
Pupil (whose father is a big business: 
man) — “It’s when the government sets up 
business in competition with you, and then: 
takes all your profits with taxes in order: 
to make up its losses.” 3 


In a radio sidewalk interview, a woman} 
said she had just bought ten dresses. 

“What would any woman want with ten 
dresses?” exclaimed the interviewer. 

“Ten hats,” she snapped back. 


Sunday School Teacher: “ ... and thatr 
is the story of Jonah and the whale. Now,\ 
Willie, what does this story teach us?” 

Willie: “It teaches that you can’t keep; 
a good man down.” 


An icy voice cut into an uninhibited 
telephone conversation, “Do you know 
whom you are addressing?” 

“No,” said the sergeant. 

“Well, this is Major Throckmorton.” 

“Major,” said the sergeant, “do yout 
know whom you are addressing?” 

“NO!”, thundered the major. 

“Thank God!”, said the sergeant an 
hung up. 

e 


Tom: “The boss told us when he wast 
a boy on a farm they had a mule that 
was just like one of the family.” 

Bill: “Yeah, and I know which one.” 


“Poor man! He was ruined by untol 
wealth.” 

“Untold wealth?” 

“Yes, he didn’t tell about it in his in’ 


come tax return.” 


“It’s kind of pitiful. She knows she’s about ready to be put out to pasture 
but she’s fighting every inch of the way.” ; 


